
NEUSTAR INC
Form 10-Q
July 28, 2016
Table of Contents

UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549 

FORM 10-Q

ýQUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF1934
For the quarterly period ended June 30, 2016 
OR

¨TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF1934
For the transition period from                      to                     
Commission file number 001-32548

NeuStar, Inc.
(Exact name of registrant as specified in its charter)

Delaware 52-2141938
(State or other jurisdiction of
incorporation or organization)

(I.R.S. Employer
Identification No.)

21575 Ridgetop Circle
Sterling, Virginia 20166
(Address of principal executive offices) (zip code)
(571) 434-5400
(Registrant’s telephone number, including area code)

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the
Securities Exchange Act of 1934 during the preceding 12 months (or for such shorter period that the registrant was
required to file such reports), and (2) has been subject to such filing requirements for the past 90 days.    Yes  ý    No  ¨
Indicate by check mark whether the registrant has submitted electronically and posted on its corporate Web site, if
any, every Interactive Data File required to be submitted and posted pursuant to Rule 405 of Regulation S-T
(§232.405 of this chapter) during the preceding 12 months (or for such shorter period that the registrant was required
to submit and post such files).    Yes  ý    No  ¨
Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer,
or a smaller reporting company. See the definitions of “large accelerated filer”, “accelerated filer”, and “smaller reporting
company” in Rule 12b-2 of the Exchange Act. (Check one):
Large accelerated filer ý Accelerated filer ¨

Non-accelerated filer ¨ (Do not check if a smaller reporting company) Smaller reporting company ¨
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Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange
Act).    Yes  ¨    No  ý
There were 54,511,660 shares of Class A common stock, $0.001 par value, and 1,864 shares of Class B common
stock, $0.001 par value, outstanding at July 25, 2016.

Edgar Filing: NEUSTAR INC - Form 10-Q

2



Table of Contents

NEUSTAR, INC.
INDEX

PART I FINANCIAL INFORMATION 3

Item 1. Financial Statements 3

Consolidated Balance Sheets as of December 31, 2015 and June 30, 2016 (unaudited) 3

Unaudited Consolidated Statements of Operations for the three and six months ended June 30, 2015 and
2016 5

Unaudited Consolidated Statements of Comprehensive Income for the three and six months ended June
30, 2015 and 2016 6

Unaudited Consolidated Statements of Cash Flows for the six months ended June 30, 2015 and 2016 7

Notes to Unaudited Consolidated Financial Statements 8

Item 2. Management’s Discussion and Analysis of Financial Condition and Results of Operations 26

Item 3. Quantitative and Qualitative Disclosures About Market Risk 32

Item 4. Controls and Procedures 32

PART II OTHER INFORMATION 32

Item 1. Legal Proceedings 32

Item 1A. Risk Factors 32

Item 2. Unregistered Sales of Equity Securities and Use of Proceeds 46

Item 3. Defaults Upon Senior Securities 47

Item 4. Mine Safety Disclosures 47

Item 5. Other Information 47

Item 6. Exhibits 48

Signatures

EX – 31.1
EX – 31.2
EX – 32.1
EX – 101 INSTANCE DOCUMENT

Edgar Filing: NEUSTAR INC - Form 10-Q

3



EX – 101 SCHEMA DOCUMENT
EX – 101 CALCULATION LINKBASE DOCUMENT
EX – 101 DEFINITION LINBASE DOCUMENT
EX – 101 LABELS LINKBASE DOCUMENT
EX – 101 PRESENTATION LINKBASE DOCUMENT

Edgar Filing: NEUSTAR INC - Form 10-Q

4



Table of Contents

PART I – FINANCIAL INFORMATION
Item 1.Financial Statements
NEUSTAR, INC.
CONSOLIDATED BALANCE SHEETS
(in thousands, except share and per share data)

December 31,
2015

June 30,
2016
(unaudited)

ASSETS
Current assets:
Cash and cash equivalents $ 89,097 $50,657
Restricted cash 2,363 2,290
Accounts receivable, net of allowance for doubtful accounts of $4,512 and $5,528,
respectively 167,593 175,701

Unbilled receivables 17,712 14,700
Prepaid expenses and other current assets 30,216 37,848
Deferred costs 6,676 8,707
Income taxes receivable 5,883 —
Total current assets 319,540 289,903
Property and equipment, net 147,764 138,329
Goodwill 1,186,983 1,187,995
Intangible assets, net 529,279 481,687
Other assets, long-term 18,681 18,098
Total assets $ 2,202,247 $2,116,012
See accompanying notes.
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NEUSTAR, INC.
CONSOLIDATED BALANCE SHEETS
(in thousands, except share and per share data)

December 31,
2015

June 30,
2016
(unaudited)

LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
Accounts payable $ 28,392 $19,731
Accrued expenses 134,632 94,421
Deferred revenue 91,006 89,507
Notes payable 131,272 129,491
Capital lease obligations 4,791 3,621
Income taxes payable — 5,297
Other liabilities 10,875 10,688
Total current liabilities 400,968 352,756
Deferred revenue, long-term 22,998 22,495
Notes payable, long-term 957,509 841,449
Capital lease obligations, long-term 1,831 235
Deferred income tax liabilities, long-term 38,701 40,929
Other liabilities, long-term 56,741 56,386
Total liabilities 1,478,748 1,314,250
Commitments and contingencies — —
Stockholders’ equity:
Preferred stock, $0.001 par value; 100,000,000 shares authorized; no shares issued and
outstanding as of December 31, 2015 and June 30, 2016 — —

Class A common stock, par value $0.001; 200,000,000 shares authorized; 80,233,896 and
81,716,259 shares issued; and 53,516,287 and 54,508,259 shares outstanding at
December 31, 2015 and June 30, 2016, respectively

80 82

Class B common stock, par value $0.001; 100,000,000 shares authorized; 2,270 and 1,864
shares issued and outstanding at December 31, 2015 and June 30, 2016, respectively — —

Additional paid-in capital 729,273 748,467
Treasury stock, 26,717,609 and 27,208,000 shares at December 31, 2015 and June 30,
2016, respectively, at cost (920,439 ) (932,250 )

Accumulated other comprehensive loss (1,904 ) (522 )
Retained earnings 916,489 985,985
Total stockholders’ equity 723,499 801,762
Total liabilities and stockholders’ equity $ 2,202,247 $2,116,012
See accompanying notes.
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NEUSTAR, INC.
UNAUDITED CONSOLIDATED STATEMENTS OF OPERATIONS
(in thousands, except per share data)

Three Months Ended 
 June 30,

Six Months Ended 
 June 30,

2015 2016 2015 2016
Revenue $256,767 $297,565 $508,155 $584,863
Operating expense:
Cost of revenue (excluding depreciation and amortization shown
separately below) 67,551 90,237 131,709 181,588

Sales and marketing 50,942 54,288 97,676 109,611
Research and development 5,997 5,260 12,451 12,809
General and administrative 24,729 27,238 49,386 54,756
Depreciation and amortization 29,438 38,829 59,362 77,311
Restructuring charges — 6,129 — 8,793
Separation costs — 4,218 — 4,218

178,657 226,199 350,584 449,086
Income from operations 78,110 71,366 157,571 135,777
Other (expense) income:
Interest and other expense (6,481 ) (15,691 ) (13,203 ) (32,802 )
Interest income 69 67 295 241
Income before income taxes 71,698 55,742 144,663 103,216
Provision for income taxes 26,640 17,621 53,391 33,720
Net income $45,058 $38,121 $91,272 $69,496
Net income per common share:
Basic $0.81 $0.70 $1.64 $1.28
Diluted $0.80 $0.69 $1.61 $1.26
Weighted average common shares outstanding:
Basic 55,377 54,458 55,676 54,205
Diluted 56,238 55,082 56,563 54,980
See accompanying notes.
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NEUSTAR, INC.
UNAUDITED CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
(in thousands)

Three Months
Ended 
 June 30,

Six Months
Ended 
 June 30,

2015 2016 2015 2016
Net income $45,058 $38,121 $91,272 $69,496
Other comprehensive (loss) income, net of tax:
Available for sale investments, net of tax:
Change in net unrealized gains, net of tax (17 ) 76 (31 ) 19
Reclassification for gains included in net income, net of tax — — (23 ) —
Net change in unrealized gains on investments, net of tax (17 ) 76 (54 ) 19
Foreign currency translation adjustment, net of tax:
Change in foreign currency translation adjustment, net of tax (194 ) (1,435 ) (1,067 ) 1,363
Reclassification adjustment included in net income, net of tax 175 — 414 —
Foreign currency translation adjustment, net of tax (19 ) (1,435 ) (653 ) 1,363
Other comprehensive (loss) income, net of tax (36 ) (1,359 ) (707 ) 1,382
Comprehensive income $45,022 $36,762 $90,565 $70,878
See accompanying notes.
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NEUSTAR, INC.
UNAUDITED CONSOLIDATED STATEMENTS OF CASH FLOWS
(in thousands)

Six Months Ended 
 June 30,
2015 2016

Operating activities:
Net income $ 91,272 $ 69,496
Adjustments to
reconcile net income
to net cash provided by
operating activities:
Depreciation and
amortization 59,362 77,311

Stock-based
compensation 17,697 20,474

Amortization of
deferred financing
costs and original issue
discount on debt

1,696 8,890

Tax benefit from
equity awards (48 ) (260 )

Deferred income taxes 4,618 1,237
Provision for doubtful
accounts 3,900 3,600

Gain on disposal of
assets (626 ) —

Changes in operating
assets and liabilities:
Accounts receivable (12,237 ) (12,459 )
Unbilled receivables (414 ) 3,012
Prepaid expenses and
other current assets (5,384 ) (7,630 )

Deferred costs (736 ) (3,018 )
Income taxes 11,994 8,526
Other assets (2,281 ) 3,051
Other liabilities 7,018 (842 )
Accounts payable and
accrued expenses (6,259 ) (44,538 )

Deferred revenue (4,477 ) (2,545 )
Net cash provided by
operating activities 165,095 124,305

Investing activities:
Purchases of property
and equipment (13,395 ) (23,366 )

Businesses acquired,
net of cash acquired — 12

(13,395 ) (23,354 )
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Net cash used in
investing activities
Financing activities:
(Increase) decrease in
restricted cash (340 ) 73

Payments under notes
payable obligations (4,062 ) (126,731 )

Principal repayments
on capital lease
obligations

(1,862 ) (2,774 )

Proceeds from
issuance of stock 5,373 432

Tax benefit from
equity awards 48 260

Repurchase of
restricted stock awards
and common stock

(64,932 ) (10,762 )

Net cash used in
financing activities (65,775 ) (139,502 )

Effect of foreign
exchange rates on cash
and cash equivalents

(527 ) 111

Net increase (decrease)
in cash and cash
equivalents

85,398 (38,440 )

Cash and cash
equivalents at
beginning of period

326,577 89,097

Cash and cash
equivalents at end of
period

$ 411,975 $ 50,657

See accompanying notes.
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NEUSTAR, INC.
NOTES TO UNAUDITED CONSOLIDATED FINANCIAL STATEMENTS
FOR THE THREE AND SIX MONTHS ENDED JUNE 30, 2015 AND 2016

1.DESCRIPTION OF BUSINESS AND ORGANIZATION
NeuStar, Inc. (the Company or Neustar) offers authoritative, hard-to-replicate data sets and proprietary analytics that
provide insights to help clients promote and protect their businesses. The Company’s proprietary, cloud-based
platforms and differentiated data sets offer informative, real-time analytics, which enable clients to make actionable,
data-driven decisions. The Company provides chief marketing officers a comprehensive suite of services to plan their
media spend, identify and locate desired customers, invest effectively in marketing campaigns, deliver relevant offers
and measure the performance of these activities. Security professionals use the Company’s solutions to maximize web
performance and protect against malicious attacks. The Company enables the exchange of essential operating
information across multiple carriers to provision and manage services, assisting clients with fast and accurate order
processing and immediate routing of customer inquiries. The Company provides communications service providers in
the United States critical infrastructure that enables the dynamic routing of calls and text messages.
On June 21, 2016, the Company announced its intention to separate into two independent and publicly traded
companies. One company will consist of the majority of the Company's Information Services, while the other will
focus on providing Order Management and Numbering Services. Information Services includes Marketing Services,
Security Services and Data Services. Order Management and Numbering Services will provide Local Number
Portability Administration, number administration and ancillary numbering services as well as order and inventory
management solutions. The Company intends to accomplish the separation through a tax-free spin-off, which the
Company expects to occur over the next twelve months. The separation is subject to final approval by the Company's
Board of Directors, as well as a number of market and regulatory conditions, including, among others, effectiveness of
the Form 10 to be filed with the Securities and Exchange Commission.
2.SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES
Unaudited Interim Financial Information
The accompanying unaudited consolidated financial statements have been prepared in accordance with U.S. generally
accepted accounting principles (U.S. GAAP) for interim financial information and the instructions to Form 10-Q and
Article 10 of Regulation S-X. Accordingly, they do not include all of the information and notes required by U.S.
GAAP for complete financial statements. In the opinion of management, all adjustments (consisting of normal
recurring adjustments) considered necessary for a fair presentation have been included. The results of operations for
the six months ended June 30, 2016 are not necessarily indicative of the results that may be expected for the full fiscal
year. The consolidated balance sheet as of December 31, 2015 has been derived from the audited consolidated
financial statements at that date, but does not include all of the information and notes required by U.S. GAAP for
complete financial statements. These consolidated financial statements should be read in conjunction with the audited
consolidated financial statements and notes included in the Company’s Annual Report on Form 10-K for the year
ended December 31, 2015 filed with the Securities and Exchange Commission.
Use of Estimates
The preparation of financial statements in conformity with U.S. GAAP requires management to make estimates and
assumptions that affect the reported amounts of assets and liabilities, the disclosure of contingent assets and liabilities
at the date of the financial statements and the reported amounts of revenue and expense during the reporting periods.
Significant estimates and assumptions are inherent in the analysis and the measurement of deferred tax assets;
identification and valuation of acquired intangible assets; and recoverability of goodwill. The Company bases its
estimates on historical experience and assumptions that it believes are reasonable. Actual results could differ from
those estimates.
Separation Costs
In the second quarter of 2016 the Company announced its intention to separate into two independent and publicly
traded companies. Separation costs are expensed as incurred and include professional fees for outside advisory
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NEUSTAR, INC.
NOTES TO UNAUDITED CONSOLIDATED FINANCIAL STATEMENTS
FOR THE THREE AND SIX MONTHS ENDED JUNE 30, 2015 AND 2016

Reclassifications
Within the consolidated statement of cash flows for the six months ended June 30, 2015, the Company reclassified
$8.9 million from cash provided by operating activities to cash used in financing activities related to the exercise of
equity awards and presentation of tax benefits to conform with current period presentation.
Fair Value of Financial Instruments
Fair value is the price that would be received in the sale of an asset or paid to transfer a liability in an orderly
transaction between market participants at the measurement date. The Fair Value Measurements and Disclosure Topic
of the Financial Accounting Standards Board (FASB) Accounting Standards Codification (ASC) establishes a fair
value hierarchy that prioritizes the inputs to valuation techniques used to measure fair value and requires that assets
and liabilities carried at fair value be classified and disclosed in one of the following three categories:
•Level 1. Observable inputs, such as quoted prices in active markets;
•Level 2. Inputs, other than quoted prices in active markets, that are observable either directly or indirectly; and

•Level 3. Unobservable inputs for which there is little or no market data, which require the reporting entity to developits own assumptions.
The Company evaluates assets and liabilities subject to fair value measurements on a recurring and non-recurring
basis to determine the appropriate level at which to classify them for each reporting period. Due to their short-term
nature, the carrying amounts reported in the accompanying unaudited consolidated financial statements approximate
the fair value for cash and cash equivalents, accounts receivable, accounts payable and accrued expenses. The
Company determines the fair value of its $325 million senior secured term loan facility (2013 Term Facility) and $350
million incremental term loan facility (2015 Incremental Term Facility) using pricing service quotations as quoted by
Bloomberg (Level 2) (see Note 5). The Company believes the carrying value of its revolving credit facility (2013
Revolving Facility) approximates the fair value of the debt as the term and interest rate approximates the market rate
(Level 2) (see Note 5). The Company determines the fair value of its $300 million aggregate principal amount of
4.50% senior notes due 2023 (Senior Notes) using a secondary market price on the last trading day in each period as
quoted by Bloomberg (Level 2) (see Note 5).
The estimated fair values of the Company’s financial instruments are as follows (in thousands):

December 31,
2015 June 30, 2016

Carrying
Amount

Fair
Value

Carrying
Amount

Fair
Value

2013 Term Facility (including current portion, net of discount) 300,328 296,013 223,370 222,949
2013 Revolving Facility 175,000 175,000 175,000 175,000
2015 Incremental Term Facility (including current portion, net of discount) 337,947 341,326 292,364 291,050
Senior Notes (including current portion) 300,000 249,000 300,000 264,750
Restricted Cash
As of December 31, 2015 and June 30, 2016, cash of $2.4 million and $2.3 million, respectively, was restricted as
collateral for certain of the Company’s outstanding letters of credit and for deposits on leased facilities.
Recent Accounting Pronouncements - Effective
In September 2015, the FASB issued ASU 2015-16, Simplifying the Accounting for Measurement-Period
Adjustments (Topic 805): Business Combinations, which requires that an acquirer recognize adjustments to
provisional amounts that are identified during the measurement period in the reporting period in which the adjustment
amounts are determined. The standard is effective for fiscal years beginning after December 15, 2015, including
interim periods within those fiscal years. The guidance is to be applied prospectively to adjustments to provisional
amounts that occur after the effective date of the standard, with earlier application permitted for financial statements
that have not been issued. The Company’s adoption of this ASU did not impact its consolidated financial statements.
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NEUSTAR, INC.
NOTES TO UNAUDITED CONSOLIDATED FINANCIAL STATEMENTS
FOR THE THREE AND SIX MONTHS ENDED JUNE 30, 2015 AND 2016

Recent Accounting Pronouncements - Not Yet Effective
In March 2016, the FASB issued ASU No. 2016-09, Compensation—Stock Compensation (Topic 718). This standard
makes several modifications to Topic 718 related to the accounting for forfeitures, employer tax withholding on
share-based compensation and the financial statement presentation of excess tax benefits or deficiencies.
ASU 2016-09 also clarifies the statement of cash flows presentation for certain components of share-based awards.
The standard is effective for interim and annual reporting periods beginning after December 15, 2016, although early
adoption is permitted. The Company currently intends to adopt this standard on January 1, 2017 and is currently
evaluating the impact of adoption on its consolidated financial statements.
In February 2016, the FASB issued ASU 2016-02, Leases. ASU 2016-02 requires that long-term lease arrangements
be recognized on the balance sheet. The standard is effective for interim and annual periods beginning after
December 31, 2018, and early adoption is permitted. The Company is currently evaluating the impact of adoption on
its consolidated financial statements.
In May 2014, the FASB issued ASU 2014-09, Revenue from Contracts with Customers (Topic 606). Under this
standard, revenue is recognized when promised goods or services are transferred to customers in an amount that
reflects the consideration to which a company expects to be entitled in exchange for those goods or services. On
July 9, 2015, the FASB decided to defer by one year the effective dates of the standard. As a result, the standard will
be effective for annual and interim periods beginning after December 15, 2017. Companies may adopt the standard as
early as the original effective date (i.e. annual reporting periods beginning after December 15, 2016). Early adoption
prior to that date is not permitted. The standard allows for either full retrospective adoption, meaning the standard is
applied to all of the periods presented, or a modified retrospective adoption, meaning the standard is applied only to
the most current period presented. The Company is currently evaluating the impact of adoption on its consolidated
financial statements.
3.ACQUISITIONS
Bombora Acquisition
On July 30, 2015, the Company acquired Bombora Technologies Pty Ltd (Bombora) and expanded the Company’s
registry services. As of June 30, 2016, the estimated preliminary purchase price was $87.7 million, which is subject to
the finalization of the acquisition date fair value of acquired deferred income tax assets and assumed income and
non-income based tax liabilities. Pro forma financial information for this acquisition has not been presented because
the financial impact is not material.
MarketShare Acquisition
On December 9, 2015, the Company completed its acquisition of MarketShare Partners, LLC (MarketShare), a
marketing analytics technology provider to major brands. The acquisition of MarketShare expanded the Company’s
marketing services by creating a complete data-driven solution for Chief Marking Officers as they plan, optimize and
allocate their entire marketing budget and resources across all channels. 
The transaction was accounted for under the acquisition method of accounting in accordance with the Business
Combination Topic of the FASB ASC. The total preliminary purchase price was $442.4 million, consisting of cash
consideration of $429.1 million and non-cash consideration of $13.3 million paid in shares of NeuStar Class A
Common Stock, which shares are subject to certain transfer restrictions. During the six months ended June 30, 2016,
the Company recorded working capital and escrow adjustments of $1.3 million, reducing the preliminary purchase
price to $441.1 million. In addition, the Company adjusted its preliminary valuation of acquired assets and assumed
liabilities based upon new information that was received pertaining to acquisition date fair values.
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NEUSTAR, INC.
NOTES TO UNAUDITED CONSOLIDATED FINANCIAL STATEMENTS
FOR THE THREE AND SIX MONTHS ENDED JUNE 30, 2015 AND 2016

The allocation of the preliminary purchase price is pending the finalization of the fair value of acquired deferred
income tax assets and assumed income and non-income based tax liabilities. The following table summarizes the
current preliminary purchase price allocation based on the estimated fair value of the acquired assets and assumed
liabilities and reflects the measurement period adjustments recorded during the six months ended June 30, 2016 (in
thousands):
Cash and cash equivalents $7,504
Accounts receivable 8,954
Prepaids and other assets 6,344
Accounts payable and accrued expenses (8,857 )
Deferred revenue (2,062 )
Deferred tax liability (10,862 )
Net tangible assets acquired 1,021
Customer relationships 30,000
Acquired identified technology 100,000
Goodwill 310,065
Total preliminary purchase price allocation $441,086
As of June 30, 2016, of the total goodwill balance of $310.1 million, approximately $200.2 million is expected to be
deductible for tax purposes.
Pro Forma Financial Information for the MarketShare Acquisition
The following unaudited pro forma financial information summarizes the Company’s results of operations for the
period indicated as if the Company’s acquisition of MarketShare had been completed as of the beginning of the earliest
period presented. These pro forma amounts (unaudited and in thousands) are not indicative of the results that would
have actually been obtained if the acquisition occurred as of the beginning of the periods presented and should not be
construed as representative of the future consolidated results of operations or financial condition of the combined
entity. The pro forma financial information for all periods presented also includes the effect of the related 2015
acquisition financing, amortization expense from the acquired intangible assets, adjustments to interest expense and
related tax effects.

Three Months
Ended
June 30, 2015

Six Months
Ended
June 30, 2015

Pro forma revenue $ 270,652 $ 532,465
Pro forma income from operations $ 68,415 $ 135,464
Pro forma net income $ 31,847 $ 61,949
Caller Authentication Assets Acquisition
On December 18, 2015, the Company acquired caller authentication assets from Transaction Network Services, Inc.,
enhancing its position in the caller authentication market that includes subscriber data storage, database management,
caller identification and verification services. As of June 30, 2016, the estimated preliminary purchase price was
$220.0 million, of which $22.0 million was deposited into escrow to satisfy post-closing indemnification claims. The
preliminary purchase price is subject to the finalization of the acquisition date fair value of acquired deferred income
tax assets and assumed non-income based tax liabilities. Pro forma financial information for this acquisition has not
been presented because the financial impact is not material.
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NEUSTAR, INC.
NOTES TO UNAUDITED CONSOLIDATED FINANCIAL STATEMENTS
FOR THE THREE AND SIX MONTHS ENDED JUNE 30, 2015 AND 2016

4.GOODWILL
Goodwill
The Company’s goodwill as of December 31, 2015 and June 30, 2016 is as follows (in thousands):

December
31,
2015

Acquisitions Adjustments(1)

Foreign
Currency
Translation

June 30,
2016

Gross goodwill $1,280,585 $ —$ (565 ) $ 1,577 $1,281,597
Accumulated impairments (93,602 ) — — — (93,602 )
Net goodwill $1,186,983 $ —$ (565 ) $ 1,577 $1,187,995
(1) During the six months ended June 30, 2016, the Company adjusted the preliminary purchase price paid based on
adjustments to its preliminary valuation of assets acquired and liabilities assumed in the 2015 acquisitions (see Note
3).
5.NOTES PAYABLE
Notes payable consist of the following (in thousands):

December 31,
2015

June 30,
2016

2013 Term Facility (net of discount) $ 300,328 $223,370
2013 Term Facility deferred financing fees (1,683 ) (1,283 )
2013 Revolving Facility 175,000 175,000
2013 Revolving Facility deferred financing fees (2,162 ) (1,639 )
Senior Notes 300,000 300,000
Senior Notes deferred financing fees (11,637 ) (10,937 )
2015 Incremental Term Facility (net of discount) 337,947 292,364
2015 Incremental Term Facility deferred financing fees (9,012 ) (5,935 )
Total 1,088,781 970,940
Less: current portion, net of discount (131,272 ) (129,491 )
Long-term portion $ 957,509 $841,449
Credit Facilities and Senior Notes
On January 22, 2013, the Company entered into a credit facility that provided for a $325 million senior secured term
loan facility (2013 Term Facility) and a $200 million senior secured revolving credit facility (2013 Revolving Facility,
and together with the 2013 Term Facility, the 2013 Credit Facilities). In addition, the Company closed an offering of
$300 million aggregate principal amount of senior notes (Senior Notes).
On December 9, 2015, the Company amended its 2013 Credit Facilities to provide for (i) the permissibility of an
incremental term facility under the 2013 Credit Agreement (the 2013 Credit Agreement), (ii) the addition of a senior
secured leverage financial measurement covenant; (iii) streamlined conditions for the incurrence of an incremental
term facility to be used for a permitted acquisition; (iv) a required escrow and prepayment (such prepayment to be for
the benefit of the incremental facility lenders) by the Company under certain specified circumstances; and (v) certain
tax related changes favorable to the Company to the terms of the 2013 Credit Agreement and related security
agreement.
On December 9, 2015, the Company borrowed $350 million under its incremental term facility (the 2015 Incremental
Term Facility, and together with the 2013 Term Facility and the 2013 Revolving Facility, the Amended 2013 Credit
Facilities). The proceeds of the 2015 Incremental Term Facility were used to consummate the acquisition of
MarketShare and to pay related fees and expenses.
The Company may voluntarily prepay the borrowings under the Amended 2013 Credit Facilities at any time in
minimum amounts of $1 million or an integral multiple of $500,000 in excess thereof. The Amended 2013 Credit
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NEUSTAR, INC.
NOTES TO UNAUDITED CONSOLIDATED FINANCIAL STATEMENTS
FOR THE THREE AND SIX MONTHS ENDED JUNE 30, 2015 AND 2016

mandatory prepayments with the net cash proceeds of certain debt issuances, insurance receipts, and dispositions. The
Amended 2013 Credit Facilities also contain certain events of default, upon the occurrence of which, and so long as
such event of default is continuing, the amounts outstanding may, at the option of the required lenders, accrue interest
at an increased rate and payments of such outstanding amounts could be accelerated, or other remedies undertaken.
As of June 30, 2016, outstanding borrowings under the 2013 Revolving Facility were $175.0 million and available
borrowings under the same facility were $7.9 million, exclusive of outstanding letters of credit totaling $17.1 million.
Senior Notes
On January 22, 2013, the Company closed an offering of $300 million aggregate principal amount of 4.50% senior
notes due 2023. The Senior Notes are the general unsecured senior obligations of the Company and are guaranteed on
a senior unsecured basis by certain of its domestic subsidiaries, or the Subsidiary Guarantors. Interest is payable on
the Senior Notes semi-annually in arrears at an annual rate of 4.50%, on January 15 and July 15 of each year,
beginning on July 15, 2013.
If the Company experiences certain changes of control together with a ratings downgrade, it will be required to offer
to purchase all of the Senior Notes then outstanding at a purchase price equal to 101.00% of the principal amount
thereof, plus accrued and unpaid interest, if any, to the date of purchase. If the Company sells certain assets and does
not repay certain debt or reinvest the proceeds of such sales within certain time periods, it will be required to offer to
repurchase the Senior Notes with such proceeds at 100.00% of their principal amount, plus accrued and unpaid
interest, if any, to the date of purchase.
The Senior Notes contain customary events of default, including among other things, payment default, failure to
provide certain notices and defaults related to bankruptcy events. The Senior Notes also contain customary negative
covenants.
6.STOCKHOLDERS’ EQUITY
As of June 30, 2016, a total of 2,682,711 shares were available for grant or award under the Company’s stock incentive
plans and a total of 176,474 shares were available to be issued under the Company’s Employee Stock Purchase Plan
(ESPP). On June 15, 2016, at the Company’s annual meeting of stockholders, the Company’s stockholders approved a
proposal to make an additional 3,000,000 shares available for grant under the Company’s stock incentive plans.
Stock-based compensation expense recognized for the three months ended June 30, 2015 and 2016 was $9.5 million
and $10.6 million, respectively, and $17.7 million and $20.5 million for the six months ended June 30, 2015 and 2016,
respectively. As of June 30, 2016, total unrecognized compensation expense was estimated at $61.4 million, which the
Company expects to recognize over a weighted average period of approximately 1.5 years. Total unrecognized
compensation expense as of June 30, 2016 is estimated based on outstanding non-vested stock options, non-vested
restricted stock units and non-vested performance vested restricted stock units (PVRSUs). Stock-based compensation
expense may increase or decrease in future periods for subsequent grants or forfeitures.
Stock Options
The Company utilizes the Black-Scholes option pricing model to estimate the fair value of stock options granted. The
following table summarizes the Company’s stock option activity:

Shares

Weighted-
Average
Exercise
Price

Aggregate
Intrinsic
Value
(in millions)

Weighted-
Average
Remaining
Contractual
Life
(in years)

Outstanding at December 31, 2015 1,356,904 $ 24.70
Granted — —
Exercised (126,356 ) 16.20
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Forfeited (116,209 ) 26.50
Outstanding at June 30, 2016 1,114,339 $ 25.48 $ 0.6 2.5
Exercisable at June 30, 2016 901,669 $ 25.26 $ 0.6 1.9
The aggregate intrinsic value of options exercised for the six months ended June 30, 2016 was $0.9 million.
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Performance Vested Restricted Stock Units
The fair value of a PVRSU is measured by reference to the closing market price of the Company’s common stock on
the date of the grant. The Company recognizes the estimated fair value of PVRSUs, net of estimated forfeitures, as
stock-based compensation expense over the vesting period, which considers each performance period or tranche
separately, based upon the Company’s determination of the level of achievement of the performance target.
During the three months ended June 30, 2016, the Company revised its estimate of the level of achievement of the
performance target for the 2016 performance year to below target, resulting in a decrease in stock-based compensation
expense. The Company’s consolidated net income for the three and six months ended June 30, 2016 was $38.1 million
and $69.5 million, respectively, and diluted net income per common share was $0.69 and $1.26 per share,
respectively. If the Company had continued to use the previous estimate of achievement for each respective period,
the as adjusted net income for the three and six months ended June 30, 2016 would have been approximately
$37.3 million and $68.7 million, respectively, and the as adjusted diluted net income per common share would have
been approximately $0.68 and $1.25 per share, respectively.
The following table summarizes the Company’s non-vested PVRSU activity for the six months ended June 30, 2016:

Shares

Weighted-
Average
Grant Date
Fair Value

Aggregate
Intrinsic
Value
(in millions)

Non-vested at December 31, 2015 1,366,572 $ 26.78
Granted 1,107,221 24.08
Vested (882,243 ) 28.29
Forfeited (159,263 ) 27.35
Non-vested at June 30, 2016 1,432,287 $ 23.70 $ 33.7
The aggregate intrinsic value of PVRSUs vested during the six months ended June 30, 2016 was approximately
$21.8 million. The Company repurchased 339,783 shares of common stock for an aggregate purchase price of
$8.4 million pursuant to the participants’ rights under the Company’s stock incentive plans to elect to use common
stock to satisfy their minimum tax withholding obligations.
Restricted Stock Units
The following table summarizes the Company’s restricted stock units activity for the six months ended June 30, 2016:

Shares

Weighted-
Average
Grant Date
Fair Value

Aggregate
Intrinsic
Value
(in millions)

Outstanding at December 31, 2015 2,074,120 $ 30.42
Granted 1,081,824 23.97
Vested (473,358 ) 33.12
Forfeited (172,034 ) 29.26
Outstanding at June 30, 2016 2,510,552 $ 27.21 $ 59.0
The aggregate intrinsic value of restricted stock units vested during the six months ended June 30, 2016 was
approximately $11.5 million. The Company repurchased 183,840 shares of common stock for an aggregate purchase
price of $4.5 million pursuant to the participants’ rights under the Company’s stock incentive plans to elect to use
common stock to satisfy their minimum tax withholding obligations.
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7.BASIC AND DILUTED NET INCOME PER COMMON SHARE
The following table provides a reconciliation of the numerators and denominators used in computing basic and diluted
net income per common share (in thousands, except per share data):

Three Months
Ended 
 June 30,

Six Months
Ended 
 June 30,

2015 2016 2015 2016
Computation of basic net income per common share:
Net income $45,058 $38,121 $91,272 $69,496
Weighted average common shares and participating securities outstanding – basic55,377 54,458 55,676 54,205
Basic net income per common share $0.81 $0.70 $1.64 $1.28
Computation of diluted net income per common share:
Weighted average common shares outstanding – basic 55,377 54,458 55,676 54,205
Effect of dilutive securities:
Stock-based awards 861 624 887 775
Weighted average common shares outstanding – diluted 56,238 55,082 56,563 54,980
Diluted net income per common share $0.80 $0.69 $1.61 $1.26
Diluted net income per common share reflects the potential dilution of common stock equivalents such as options and
warrants, to the extent the impact is dilutive. Common stock options to purchase an aggregate of 751,702 and
2,002,992 shares were excluded from the calculation of the denominator for diluted net income per common share due
to their anti-dilutive effect for the three months ended June 30, 2015 and 2016, respectively. Common stock options to
purchase an aggregate of 1,066,636 and 1,877,467 shares were excluded from the calculation of the denominator for
diluted net income per common share due to their anti-dilutive effect for the six months ended June 30, 2015 and
2016, respectively.
8.RESTRUCTURING CHARGES
2016 Restructuring
During the three and six months ended June 30, 2016, the Company recorded restructuring charges of $6.1 million and
$8.8 million, respectively, related to estimated severance and severance-related costs.
9.INTEREST AND OTHER EXPENSE
Interest and other expense consists of the following (in thousands):

Three Months
Ended 
 June 30,

Six Months
Ended 
 June 30,

2015 2016 2015 2016
Interest and other expense:
Interest expense $6,386 $15,961 $12,846 $32,527
(Gain) loss on asset disposals (85 ) 8 (254 ) 8
Foreign currency transaction loss (gain) 180 (278 ) 611 267
Total interest and other expense $6,481 $15,691 $13,203 $32,802
10.INCOME TAXES
The Company’s effective tax rate, including discrete tax benefits of $2.0 million, decreased to 32.7% for the six
months ended June 30, 2016 from 36.9% for the six months ended June 30, 2015, primarily due to the Company’s
federal research and development credit which was not available in the first half of 2015 and the reversal of certain of
the Company's unrecognized tax benefits in the first half of 2016 upon the completion of an Internal Revenue Service
(IRS) audit of Neustar Information
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Services, Inc. (formerly TARGUSInformation Corporation), a subsidiary of the Company, for the year ended
December 31, 2010 and the expiration of certain statutes of limitations.
As of December 31, 2015 and June 30, 2016, the Company had unrecognized tax benefits of $7.5 million and
$6.7 million, respectively, of which $6.9 million and $6.1 million, respectively, would affect the Company’s effective
tax rate if recognized.
The Company recognizes interest and penalties related to uncertain tax positions in income tax expense. During the
three and six months ended June 30, 2015 and 2016, potential interest and penalties were insignificant. Interest and
penalties are primarily due to uncertain tax positions assumed in acquisitions. To the extent interest and penalties are
not assessed with respect to uncertain tax positions, amounts accrued will be reduced and reflected as a reduction of
the overall income tax provision.
The Company files income tax returns in the United States federal jurisdiction and in many state and foreign
jurisdictions. The tax years 2009 through 2014 remain open to examination by the major taxing jurisdictions to which
the Company is subject. During the first quarter of 2016, the IRS completed an examination of the 2010 federal
income tax return of Neustar Information Services, Inc. No adjustments were made as a result of the audit.
The Company anticipates that the amount of reasonably possible unrecognized tax benefits that could decrease over
the next 12 months due to the expiration of certain statutes of limitations and settlement of tax audits is not material to
the Company's consolidated financial statements.
11.SEGMENT INFORMATION
The Company engages in business activities as a single entity and the chief operating decision maker reviews
consolidated operating results and allocates resources based on consolidated reports. The Company has a single
operating segment.
Enterprise-Wide Disclosures
Revenue by geographical areas is based on the billing address of the Company’s clients. Geographic area revenue and
service revenue from external clients for the three and six months ended June 30, 2015 and 2016, and geographic area
property and equipment as of December 31, 2015 and June 30, 2016 are as follows (in thousands):

Three Months
Ended 
 June 30,

Six Months Ended 
 June 30,

2015 2016 2015 2016
Revenue by geographical areas:
United States $237,490 $271,752 $473,044 $536,444
International 19,277 25,813 35,111 48,419
Total revenue $256,767 $297,565 $508,155 $584,863

Revenue by service:
Marketing Services $40,889 $63,923 $78,116 $121,594
Security Services 40,451 49,323 80,093 97,970
Data Services 49,236 55,808 97,394 108,964
NPAC Services 126,191 128,511 252,552 256,335
Total revenue $256,767 $297,565 $508,155 $584,863
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December 31,
2015

June 30,
2016

Property and equipment, net
United States $ 145,077 $136,257
Australia 2,171 1,550
Other 516 522
Total property and equipment, net $ 147,764 $138,329
12.SUPPLEMENTAL GUARANTOR INFORMATION
The following schedules present condensed consolidating financial information of the Company as of
December 31, 2015 and June 30, 2016 and for the three and six months ended June 30, 2015 and 2016 for (a) Neustar,
Inc., the parent company; (b) certain of the Company’s 100% owned domestic subsidiaries (collectively, the Subsidiary
Guarantors); and (c) certain wholly-owned domestic and foreign subsidiaries of the Company (collectively, the
Non-Guarantor Subsidiaries). Investments in subsidiaries are accounted for using the equity method; accordingly,
entries necessary to consolidate the parent company and all of the guarantor and non-guarantor subsidiaries are
reflected in the eliminations column. Intercompany amounts that will not be settled between entities are treated as
contributions or distributions for purposes of these condensed consolidated financial statements. The guarantees are
full and unconditional and joint and several. A Subsidiary Guarantor will be released from its obligations under the
Senior Notes when: (a) the Subsidiary Guarantor is sold or sells substantially all of its assets; (b) the Subsidiary
Guarantor is designated as an unrestricted subsidiary as defined by the Senior Notes; (c) the Subsidiary Guarantor’s
guarantee of indebtedness under the Senior Notes is released (other than discharge through repayment); or (d) the
requirements for legal or covenant defeasance or discharge of the indenture have been satisfied.
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CONDENSED CONSOLIDATED BALANCE SHEET
DECEMBER 31, 2015
(in thousands)

NeuStar,
Inc.

Guarantor
Subsidiaries

Non-Guarantor
Subsidiaries Eliminations Consolidated

ASSETS
Current assets:
Cash and cash equivalents $48,061 $27,092 $ 13,944 $— $ 89,097
Restricted cash 1,260 1,103 — — 2,363
Accounts receivable, net 91,899 71,062 4,632 — 167,593
Unbilled receivables 2,357 14,694 661 — 17,712
Prepaid expenses and other current assets 23,080 8,551 1,868 (3,283 ) 30,216
Deferred costs 1,119 2,876 2,681 — 6,676
Income taxes receivable 10,661 — — (4,778 ) 5,883
Intercompany receivable 26,030 — — (26,030 ) —
Total current assets 204,467 125,378 23,786 (34,091 ) 319,540
Property and equipment, net 135,445 9,302 3,017 — 147,764
Goodwill 94,153 984,017 108,813 — 1,186,983
Intangible assets, net 13,751 462,848 52,680 — 529,279
Net investments in subsidiaries 1,545,227 — — (1,545,227 ) —
Other assets, long-term 16,071 1,283 2,635 (1,308 ) 18,681
Total assets $2,009,114 $1,582,828 $ 190,931 $(1,580,626) $ 2,202,247
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
Accounts payable $18,945 $7,522 $ 1,925 $— $ 28,392
Accrued expenses 98,761 29,262 6,609 — 134,632
Income taxes payable — 3,068 1,496 (4,564 ) —
Deferred revenue 24,929 46,153 19,924 — 91,006
Notes payable 131,272 — 3,283 (3,283 ) 131,272
Capital lease obligations 3,927 — 864 — 4,791
Other liabilities 9,937 279 659 — 10,875
Intercompany payable — 18,199 7,831 (26,030 ) —
Total current liabilities 287,771 104,483 42,591 (33,877 ) 400,968
Deferred revenue, long-term 8,239 9,734 5,025 — 22,998
Notes payable, long-term 957,509 — — — 957,509
Capital lease obligations, long-term 1,825 — 6 — 1,831
Deferred income tax liabilities, long-term — 42,865 7,658 (11,822 ) 38,701
Other liabilities, long-term 41,978 8,652 6,111 — 56,741
Total liabilities 1,297,322 165,734 61,391 (45,699 ) 1,478,748
Total stockholders’ equity 711,792 1,417,094 129,540 (1,534,927 ) 723,499
Total liabilities and stockholders’ equity $2,009,114 $1,582,828 $ 190,931 $(1,580,626) $ 2,202,247
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CONDENSED CONSOLIDATED BALANCE SHEET
JUNE 30, 2016 
(in thousands)

NeuStar,
Inc.

Guarantor
Subsidiaries

Non-Guarantor
Subsidiaries Eliminations Consolidated

ASSETS
Current assets:
Cash and cash equivalents $38,584 $5,747 $ 6,326 $— $ 50,657
Restricted cash 1,260 1,030 — — 2,290
Accounts receivable, net 90,181 80,007 5,513 — 175,701
Unbilled receivables 2,395 11,841 464 — 14,700
Prepaid expenses and other current assets 30,130 5,736 1,982 — 37,848
Deferred costs 1,455 4,158 3,094 — 8,707
Income taxes receivable — — 236 (236 ) —
Intercompany receivable 13,361 — — (13,361 ) —
Total current assets 177,366 108,519 17,615 (13,597 ) 289,903
Property and equipment, net 126,775 9,261 2,293 — 138,329
Goodwill 94,153 983,554 110,288 — 1,187,995
Intangible assets, net 12,214 419,556 49,917 — 481,687
Net investments in subsidiaries 1,509,153 — — (1,509,153 ) —
Other assets, long-term 13,166 1,977 2,955 — 18,098
Total assets $1,932,827 $1,522,867 $ 183,068 $(1,522,750) $ 2,116,012
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
Accounts payable $10,184 $9,345 $ 202 $— $ 19,731
Accrued expenses 63,502 24,486 6,433 — 94,421
Deferred revenue 23,943 46,900 18,664 — 89,507
Notes payable 129,491 — — — 129,491
Capital lease obligations 3,399 — 222 — 3,621
Income taxes payable 5,387 146 — (236 ) 5,297
Other liabilities 7,403 2,482 803 — 10,688
Intercompany payable — 7,835 5,526 (13,361 ) —
Total current liabilities 243,309 91,194 31,850 (13,597 ) 352,756
Deferred revenue, long-term 8,286 8,170 6,039 — 22,495
Notes payable, long-term 841,449 — — — 841,449
Capital lease obligations, long-term 235 — — — 235
Deferred income tax liabilities, long-term 10,216 33,872 7,141 (10,300 ) 40,929
Other liabilities, long-term 44,323 5,629 6,434 — 56,386
Total liabilities 1,147,818 138,865 51,464 (23,897 ) 1,314,250
Total stockholders’ equity 785,009 1,384,002 131,604 (1,498,853 ) 801,762
Total liabilities and stockholders’ equity $1,932,827 $1,522,867 $ 183,068 $(1,522,750) $ 2,116,012
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CONDENSED CONSOLIDATED STATEMENT OF OPERATIONS
THREE MONTHS ENDED JUNE 30, 2015
(in thousands)

NeuStar, Inc.GuarantorSubsidiaries
Non-Guarantor
Subsidiaries EliminationsConsolidated

Revenue $ 176,205 $ 85,798 $ 3,610 $ (8,846 ) $ 256,767
Operating expense:
Cost of revenue (excluding depreciation and
amortization shown separately below) 43,875 28,701 2,682 (7,707 ) 67,551

Sales and marketing 38,844 12,988 156 (1,046 ) 50,942
Research and development 4,951 1,039 7 — 5,997
General and administrative 21,996 2,710 116 (93 ) 24,729
Depreciation and amortization 12,954 16,200 284 — 29,438

122,620 61,638 3,245 (8,846 ) 178,657
Income from operations 53,585 24,160 365 — 78,110
Other (expense) income:
Interest and other expense (6,487 ) 8 (2 ) — (6,481 )
Interest income 63 6 — — 69
Income before income taxes and equity income in
consolidated subsidiaries 47,161 24,174 363 — 71,698

Provision for income taxes 11,158 15,310 172 — 26,640
Income before equity income in consolidated
subsidiaries 36,003 8,864 191 — 45,058

Equity income in consolidated subsidiaries 9,055 487 — (9,542 ) —
Net income $ 45,058 $ 9,351 $ 191 $ (9,542 ) $ 45,058
Comprehensive income $ 45,179 $ 9,231 $ 154 $ (9,542 ) $ 45,022
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CONDENSED CONSOLIDATED STATEMENT OF OPERATIONS
THREE MONTHS ENDED JUNE 30, 2016 
(in thousands)

NeuStar, Inc. GuarantorSubsidiaries
Non-Guarantor
Subsidiaries Eliminations Consolidated

Revenue $ 168,591 $ 123,831 $ 16,192 $ (11,049 ) $ 297,565
Operating expense:
Cost of revenue (excluding depreciation and
amortization shown separately below) 41,795 52,161 6,171 (9,890 ) 90,237

Sales and marketing 30,899 21,336 3,139 (1,086 ) 54,288
Research and development 5,103 (231 ) 388 — 5,260
General and administrative 22,672 3,665 974 (73 ) 27,238
Depreciation and amortization 13,615 22,798 2,416 — 38,829
Restructuring charges 3,705 1,968 456 — 6,129
Separation costs 4,218 — — — 4,218

122,007 101,697 13,544 (11,049 ) 226,199
Income from operations 46,584 22,134 2,648 — 71,366
Other (expense) income:
Interest and other expense (16,025 ) (816 ) 1,150 — (15,691 )
Interest income 982 100 (1,015 ) — 67
Income before income taxes and equity income in
consolidated subsidiaries 31,541 21,418 2,783 — 55,742

Provision for income taxes 11,011 6,334 276 — 17,621
Income before equity income in consolidated
subsidiaries 20,530 15,084 2,507 — 38,121

Equity income in consolidated subsidiaries 17,591 164 — (17,755 ) —
Net income $ 38,121 $ 15,248 $ 2,507 $ (17,755 ) $ 38,121
Comprehensive income $ 39,199 $ 15,237 $ 81 $ (17,755 ) $ 36,762
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CONDENSED CONSOLIDATED STATEMENT OF OPERATIONS
SIX MONTHS ENDED JUNE 30, 2015
(in thousands)

NeuStar, Inc. GuarantorSubsidiaries
Non-Guarantor
Subsidiaries Eliminations Consolidated

Revenue $ 351,586 $ 166,479 $ 7,520 $ (17,430 ) $ 508,155
Operating expense:
Cost of revenue (excluding depreciation and
amortization shown separately below) 88,255 53,154 5,401 (15,101 ) 131,709

Sales and marketing 72,846 27,040 (25 ) (2,185 ) 97,676
Research and development 10,497 1,944 10 — 12,451
General and administrative 44,030 5,200 300 (144 ) 49,386
Depreciation and amortization 26,201 32,594 567 — 59,362

241,829 119,932 6,253 (17,430 ) 350,584
Income from operations 109,757 46,547 1,267 — 157,571
Other (expense) income:
Interest and other expense (13,285 ) 30 52 — (13,203 )
Interest income 283 10 2 — 295
Income before income taxes and equity income in
consolidated subsidiaries 96,755 46,587 1,321 — 144,663

Provision for income taxes 25,599 27,221 571 — 53,391
Income before equity income in consolidated
subsidiaries 71,156 19,366 750 — 91,272

Equity income in consolidated subsidiaries 20,116 967 — (21,083 ) —
Net income $ 91,272 $ 20,333 $ 750 $ (21,083 ) $ 91,272
Comprehensive income $ 91,195 $ 20,039 $ 414 $ (21,083 ) $ 90,565
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CONDENSED CONSOLIDATED STATEMENT OF OPERATIONS
SIX MONTHS ENDED JUNE 30, 2016 
(in thousands)

NeuStar, Inc. GuarantorSubsidiaries
Non-Guarantor
Subsidiaries Eliminations Consolidated

Revenue $ 335,530 $ 242,238 $ 28,752 $ (21,657 ) $ 584,863
Operating expense:
Cost of revenue (excluding depreciation and
amortization shown separately below) 83,471 103,088 13,448 (18,419 ) 181,588

Sales and marketing 61,712 43,871 6,318 (2,290 ) 109,611
Research and development 10,574 1,392 843 — 12,809
General and administrative 45,006 9,537 1,161 (948 ) 54,756
Depreciation and amortization 26,939 45,594 4,778 — 77,311
Restructuring charges 6,369 1,968 456 — 8,793
Separation costs 4,218 — — — 4,218

238,289 205,450 27,004 (21,657 ) 449,086
Income from operations 97,241 36,788 1,748 — 135,777
Other (expense) income:
Interest and other expense (32,305 ) (970 ) 473 — (32,802 )
Interest income 1,095 170 (1,024 ) — 241
Income before income taxes and equity income in
consolidated subsidiaries 66,031 35,988 1,197 — 103,216

Provision (benefit) for income taxes 22,622 11,546 (448 ) — 33,720
Income before equity income in consolidated
subsidiaries 43,409 24,442 1,645 — 69,496

Equity income in consolidated subsidiaries 26,087 311 — (26,398 ) —
Net income $ 69,496 $ 24,753 $ 1,645 $ (26,398 ) $ 69,496
Comprehensive income $ 68,716 $ 24,732 $ 3,828 $ (26,398 ) $ 70,878
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CONDENSED CONSOLIDATED STATEMENT OF CASH FLOWS
SIX MONTHS ENDED JUNE 30, 2015
(in thousands)

NeuStar, Inc. GuarantorSubsidiaries
Non-Guarantor
Subsidiaries Eliminations Consolidated

Net cash provided by (used in) operating activities $ 166,889 $ 78,812 $ (3,650 ) $ (76,956 ) $ 165,095
Investing activities:
Purchases of property and equipment (11,408 ) (1,833 ) (154 ) — (13,395 )
Net cash used in investing activities (11,408 ) (1,833 ) (154 ) — (13,395 )
Financing activities:
Increase of restricted cash — (340 ) — — (340 )
Payments under notes payable obligations (4,062 ) — — — (4,062 )
Principal repayments on capital lease obligations (1,862 ) — — — (1,862 )
Proceeds from issuance of stock 5,373 — — — 5,373
Tax benefit from equity awards 48 — — — 48
Repurchase of restricted stock awards and common
stock (64,932 ) — — — (64,932 )

(Distribution to) investment by parent — (78,952 ) 1,996 76,956 —
Net cash (used in) provided by financing activities (65,435 ) (79,292 ) 1,996 76,956 (65,775 )
Effect of foreign exchange rates on cash and cash
equivalents 280 (471 ) (336 ) — (527 )

Net increase (decrease) in cash and cash
equivalents 90,326 (2,784 ) (2,144 ) — 85,398

Cash and cash equivalents at beginning of period 297,565 19,606 9,406 — 326,577
Cash and cash equivalents at end of period $ 387,891 $ 16,822 $ 7,262 $— $ 411,975
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CONDENSED CONSOLIDATED STATEMENT OF CASH FLOWS
SIX MONTHS ENDED JUNE 30, 2016
(in thousands)

NeuStar, Inc. GuarantorSubsidiaries
Non-Guarantor
Subsidiaries Eliminations Consolidated

Net cash provided by (used in) operating activities $ 151,200 $ 76,028 $ (9,505 ) $ (93,418 ) $ 124,305
Investing activities:
Purchases of property and equipment (21,533 ) (1,833 ) — — (23,366 )
Businesses acquired, net of cash acquired 12 — — — 12
Net cash used in investing activities (21,521 ) (1,833 ) — — (23,354 )
Financing activities:
Decrease of restricted cash — 73 — — 73
Payments under notes payable obligations (126,731 ) — — — (126,731 )
Principal repayments on capital lease obligations (2,774 ) — — — (2,774 )
Proceeds from issuance of stock 432 — — — 432
Tax benefit from equity awards 259 — 1 — 260
Repurchase of restricted stock awards and common
stock (10,762 ) — — — (10,762 )

(Distribution to) investment by parent — (95,596 ) 2,178 93,418 —
Net cash (used in) provided by financing activities (139,576 ) (95,523 ) 2,179 93,418 (139,502 )
Effect of foreign exchange rates on cash and cash
equivalents 420 (17 ) (292 ) — 111

Net decrease in cash and cash equivalents (9,477 ) (21,345 ) (7,618 ) — (38,440 )
Cash and cash equivalents at beginning of period 48,061 27,092 13,944 — 89,097
Cash and cash equivalents at end of period $ 38,584 $ 5,747 $ 6,326 $— $ 50,657
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Item 2.Management’s Discussion and Analysis of Financial Condition and Results of Operations
Forward-Looking Statements
This quarterly report on Form 10-Q contains forward-looking statements, including, without limitation, statements
concerning the conditions in our industries, our operations and economic performance, and our business and growth
strategy. In some cases, you can identify forward-looking statements by terminology such as “may,” “will,” “should,”
“expects,” “intends,” “plans,” “anticipates,” “believes,” “estimates,” “predicts,” “potential,” “continue” or the negative of these terms or
other comparable terminology. These statements relate to future events or our future financial performance and
involve known and unknown risks, uncertainties and other factors that may cause our actual results, levels of activity,
performance or achievements to differ materially from any future results, levels of activity, performance or
achievements expressed or implied by these forward-looking statements. Many of these risks are beyond our ability to
control or predict. These forward-looking statements are based on estimates and assumptions made by our
management that we believe to be reasonable but are inherently uncertain and subject to a number of risks and
uncertainties. These risks and uncertainties include, without limitation, those described in this report, in Part II, “Item
1A. Risk Factors” and in subsequent filings with the Securities and Exchange Commission. We undertake no obligation
to publicly update or revise any forward-looking statement as a result of new information, future events or otherwise,
except as required by law.
Overview
Planned Company Separation
On June 21, 2016, we announced our intention to separate into two independent and publicly traded companies. One
company will consist of the majority of our Information Services, while the other will focus on providing Order
Management and Numbering Services. Information Services includes Marketing Services, Security Services and Data
Services. Order Management and Numbering Services will provide Local Number Portability Administration, number
administration and ancillary numbering services as well as order and inventory management solutions. We intend to
accomplish the separation through a tax-free spin-off, which we expect to occur over the next twelve months. The
separation is subject to final approval by our Board of Directors, as well as a number of market and regulatory
conditions, including, among others, effectiveness of the Form 10 to be filed with the Securities and Exchange
Commission.
Second Quarter 2016 Activity
During the second quarter, we expanded our highly competitive solutions by entering into new strategic partnerships.
In particular, we entered into a partnership with Limelight Networks to create the world's largest and most distributed
DDoS mitigation network by increasing our protection capability from 1.2 to 10.0 Terabits per second across
27 global locations. In addition, we partnered with Experian to enhance our clients' ability to onboard offline data with
greater addressable coverage and expanded activation options across direct match partners in addressable TV, mobile,
display and email channels. Marketers can also integrate the enhanced offering with Neustar's PlatformOne. Marketers
will be able to use this best-in-class solution to target and deliver audience data wherever they need to without any
data loss, extra costs or inefficiencies that come from a disjointed multi-partner approach. In addition, during the
second quarter, we continued to provide NPAC Services of outstanding quality to our customers.
During the second quarter, we generated revenue of $297.6 million, an increase of 16% from $256.8 million in the
second quarter of 2015. This increase was driven by 2015 acquisitions and the continuation of strong demand for our
solutions in Marketing Services. Our Marketing Services revenue for the quarter increased 56% to $63.9 million from
$40.9 million in the second quarter of 2015. Our Security Services revenue increased 22% to $49.3 million from
$40.5 million in the second quarter of 2015, driven by the acquisition of Bombora Technologies. Our Data Services
increased 13% to $55.8 million from $49.2 million, this increase was driven by the caller authentication assets
acquired from TNS. Our NPAC Services revenue increased 2% to $128.5 million from $126.2 million due to revenue
from the transition statement of work under our contracts to provide LNPA services.
On March 26, 2015, the Federal Communications Commission, or FCC, approved a competitor to serve as the next
Local Number Portability Administrator, or LNPA, and authorized the North American Portability Management LLC,
or NAPM, to begin contract negotiations with that competitor.  On April 6, 2015, we filed a Petition for Review

Edgar Filing: NEUSTAR INC - Form 10-Q

34



asking the U.S. Court of Appeals for the District of Columbia Circuit to “hold unlawful, vacate, enjoin, and set aside”
the FCC’s Order approving the North American Numbering Counsel’s recommendation. On June 19, 2015, the Court of
Appeals granted the requests made by third-party petitioners to intervene in the case.  On July 21, 2015, the Court of
Appeals dismissed the FCC’s motion to hold the case in abeyance pending further FCC action and ruled that the issues
raised in the FCC’s motion to dismiss should be
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addressed in the parties’ briefs on the merits.  We filed our initial brief on September 21, 2015; the briefing schedule
concluded on December 17, 2015. Oral arguments before the Court of Appeals have been scheduled for
September 13, 2016.
On April 7, 2015, we amended our seven regional contracts with the NAPM. Under this amendment, we will provide
LNPA services for an annual fixed fee of $496.1 million until the termination of these contracts. In addition to LNPA
services, we are providing certain transition services under this amendment on a cost-plus basis. On July 1, 2016, we
received a notice of non-renewal from the NAPM informing us of its election not to renew the master agreements that
expire on September 30, 2016. NAPM may require us to continue to provide LNPA services under the current
contract terms. In order to continue to receive the pricing terms under the current contracts, NAPM must provide us
with at least one termination notice during the current term, which must establish a termination date that is 180 days
after the date of notice. Based on the published timeline to transition LNPA services to another vendor, we do not
expect that the NAPM will provide a termination notice that results in the termination of our services during the next
twelve months. We cannot be certain how long we will provide LNPA services; however, we will continue to provide
services under the current terms of the NAPM contracts for as long as required by NAPM. On April 20, 2016, the
NAPM Transition Oversight Manager, or the TOM, published a preliminary transition timeline which extends through
the third quarter of 2017. During its webinar on June 21, 2016, the TOM subsequently stated that the preliminary
transition timeline would likely be revised to account for delays in the transition process. On July 25, 2016 the FCC
issued an Order approving the proposed contract between the NAPM and a competitor.
Prior to this amendment, we provided LNPA services under our contracts with NAPM for a fixed fee with a 6.5%
annual price escalator. These contracts were due to expire on June 30, 2015. The 2015 LNPA service fixed fee under
the prior contract terms represents the impact of a 6.5% annual escalator on the 2014 LNPA service fixed fee of
$465.8 million, resulting in a 2015 LNPA service fixed fee of $496.1 million. Under the April 7, 2015 amendment, the
annual LNPA service fixed fee remains the same at $496.1 million for the duration of the amended term of the
contracts. As a result, the amendment will not have an impact on our revenue growth rate for the year ended
December 31, 2016.
Loss of the NPAC contracts will have a material adverse impact on our future operating results when compared to our
current financial profile.  We expect to lose approximately $500 million of annual revenue and this loss will adversely
impact our income from operations and operating margin.  Additionally, this loss may have a disproportionate
material negative impact on our operating margin because of the largely fixed and shared cost structure that is
designed to support all of our services.  As a result of the uncertain contract end date and due to our cost structure,
which is organized by function, we are currently analyzing the impact of the termination of the contracts on our
income from operations in an effort to quantify such impacts.  Our disclosure will expand as we evaluate the cost
structure that will be in place to support our ongoing business or as we learn more about the timing of the contract
termination.
Given the facts and circumstances described above, we determined that the structure of our organization is appropriate
at this time.
Critical Accounting Policies and Estimates
The discussion and analysis of our financial condition and results of operations are based on our unaudited
consolidated financial statements, which have been prepared in accordance with U.S. generally accepted accounting
principles, or U.S. GAAP. The preparation of these financial statements in accordance with U.S. GAAP requires us to
utilize accounting policies and make certain estimates and assumptions that affect the reported amounts of assets and
liabilities, the disclosure of contingencies as of the date of the financial statements and the reported amounts of
revenue and expense during a fiscal period. The U.S. Securities and Exchange Commission, or SEC, considers an
accounting policy to be critical if it is important to a company’s financial condition and results of operations, and if it
requires significant judgment and estimates on the part of management in its application. We have discussed the
selection and development of the critical accounting policies with the audit committee of our Board of Directors, and
the audit committee has reviewed our related disclosures in this report.
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Although we believe that our judgments and estimates are appropriate and reasonable, actual results may differ from
those estimates. In addition, while we have used our best estimates based on the facts and circumstances available to
us at the time, we reasonably could have used different estimates in the current period. Changes in the accounting
estimates we use are reasonably likely to occur from period to period, which may have a material impact on the
presentation of our financial condition and results of operations. If actual results or events differ materially from those
contemplated by us in making these estimates, our reported financial condition and results of operations could be
materially affected. See the information in our filings with the SEC from time to time, including Part II, “Item 1A. Risk
Factors” of this Quarterly Report on Form 10-Q for the quarter ended June 30, 2016, for certain matters that may bear
on our results of operations.
For a discussion of selected critical accounting policies refer to our critical accounting policies described in Part II,
“Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations – Critical Accounting
Policies and Estimates” in our Annual Report on Form 10-K for the year ended December 31, 2015.
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Consolidated Results of Operations
Three Months Ended June 30, 2015 Compared to Three Months Ended June 30, 2016 
The following table presents an overview of our results of operations for the three months ended June 30, 2015 and
2016:

Three Months Ended June 30,
2015 2016 2015 vs. 2016
$ $ $ Change % Change
(unaudited)
(dollars in thousands, except per share data)

Revenue $256,767 $297,565 $40,798 15.9  %
Operating expense:
Cost of revenue (excludes depreciation and amortization shown
separately below) 67,551 90,237 22,686 33.6  %

Sales and marketing 50,942 54,288 3,346 6.6  %
Research and development 5,997 5,260 (737 ) (12.3 )%
General and administrative 24,729 27,238 2,509 10.1  %
Depreciation and amortization 29,438 38,829 9,391 31.9  %
Restructuring charges — 6,129 6,129 100.0  %
Separation costs — 4,218 4,218 100.0  %

178,657 226,199 47,542 26.6  %
Income from operations 78,110 71,366 (6,744 ) (8.6 )%
Other (expense) income:
Interest and other expense (6,481 ) (15,691 ) (9,210 ) 142.1  %
Interest income 69 67 (2 ) (2.9 )%
Income before income taxes 71,698 55,742 (15,956 ) (22.3 )%
Provision for income taxes 26,640 17,621 (9,019 ) (33.9 )%
Net income $45,058 $38,121 $(6,937 ) (15.4 )%
Net income per common share:
Basic $0.81 $0.70
Diluted $0.80 $0.69
Weighted average common shares outstanding:
Basic 55,377 54,458
Diluted 56,238 55,082
Revenue
Revenue. Revenue increased $40.8 million driven by revenue from acquisitions closed in 2015 and strong demand for
our Marketing Services. Revenue from our Marketing Services increased $23.0 million driven by a $14.4 million
contribution from MarketShare, acquired in the fourth quarter of 2015, and increased demand for our services that our
clients use to make informed and high impact decisions to promote their products and services.
Security Services revenue increased $8.9 million driven by an increase in revenue of $10.5 million from domain name
registries, partially offset by a decrease in revenue of $1.7 million from DNS services. The increase in revenue from
domain name registries was driven by an $8.5 million contribution from the acquisition of Bombora Technologies,
which included $3.3 million in revenue resulting from the consolidation of the customer base. The remaining increase
in domain name registries was driven by continued growth in the number of domain names under management.
Data Services revenue increased $6.6 million. Revenue from caller identification services increased $19.1 million
driven by a $15.4 million contribution from the caller authentication assets we acquired from TNS. This increase was
partially offset by a $9.7 million decrease in revenue from the expiration of our contract to serve as the registry
operator for U.S. Common Short Codes in 2015. In addition, revenue from carrier provisioning services decreased
$1.5 million due to the completion of client projects and revenue from user authentication and rights managements
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Revenue from our NPAC Services increased $2.3 million driven by the transition statement of work under our
contracts to provide LNPA services.
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Expense
Cost of revenue. Cost of revenue increased $22.7 million, including $20.2 million of operating expense related to
acquisitions. This increase of $22.7 million was due to an increase of $9.9 million in costs related to our information
technology and systems and an increase of $8.9 million in personnel and personnel-related expense. The increase in
costs related to our information technology and systems was driven by increased data processing, telecommunications,
maintenance and hardware costs. The increase of $8.9 million in personnel and personnel-related expense was due to a
$7.9 million increase in personnel costs driven by headcount growth from acquisitions and a $1.0 million increase in
stock-based compensation. In addition, cost of revenue increased due to a $2.7 million increase in royalty costs and a
$1.1 million increase in contractor costs.
Sales and marketing. Sales and marketing expense increased $3.3 million, including $9.2 million of operating expense
related to acquisitions. This increase of $3.3 million was due to an increase of $4.6 million in personnel and
personnel-related expense and an increase of $0.4 million in maintenance and general facilities costs. The increase of
$4.6 million in personnel and personnel-related expense was due to a $3.8 million increase in personnel costs and a
$0.8 million increase in stock-based compensation. These increases were partially offset by a $1.7 million decrease in
advertising and marketing costs.
Research and development. Research and development expense decreased $0.7 million, including $0.3 million of
operating expense related to acquisitions. This decrease of $0.7 million was due to personnel and personnel-related
expense.
General and administrative. General and administrative expense increased $2.5 million, including $2.2 million of
operating expense related to acquisitions. This increase of $2.5 million was due to a $2.1 million gain from the sale of
certain assets and liabilities in the second quarter of 2015 with no comparable benefit in the second quarter of 2016. In
addition, general facilities costs increased $1.0 million, and personnel and personnel-related costs increased
$0.3 million due to a $1.0 million increase in personnel costs, partially offset by a $0.7 million decrease in stock-based
compensation. These increases were partially offset by a $0.9 million decrease in professional fees.
Depreciation and amortization. Depreciation and amortization expense increased $9.4 million, including $8.9 million
in expense related to acquisitions. Amortization expense increased $8.6 million related to acquired intangible assets.
Restructuring charges. Restructuring charges increased $6.1 million due to a plan initiated in the first quarter of 2016
to achieve efficiencies in connection with the integration of our recent acquisitions and the review of our go-to-market
strategy.
Separation costs. During the three months ended June 30, 2016, we incurred separation costs of $4.2 million. We
announced our intention to separate into two independent and publicly traded companies through a tax-free spin-off.
Separation costs recorded in the second quarter related to activities supporting the decision to separate and the
commencement of planning for the separation. These costs include professional fees for outside advisory services
including legal, finance, accounting and related services.
Interest and other expense. Interest and other expense increased $9.2 million due to an increase of $9.6 million in
interest expense, partially offset by a net increase of $0.5 million in foreign currency transaction gains. The increase in
interest expense was driven by borrowings under the 2015 Incremental Term Facility and an increase in the interest
rate under our 2013 Term Facility.
Interest income. Interest income for the three months ended June 30, 2016 was comparable to the interest income for
the three months ended June 30, 2015.
Provision for income taxes.  Our effective tax rate, including discrete items, for the three months ended June 30, 2016
decreased to 31.6% from 37.2% for the three months ended June 30, 2015 primarily due to our federal research and
development credit, which was not available to us in the first half of 2015, and the reversal of certain unrecognized tax
benefits upon the expiration of certain statutes of limitations. Excluding discrete tax items, our effective tax rate was
approximately 34.5% and 36.7% for the three months ended June 30, 2016 and 2015, respectively.
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Six Months Ended June 30, 2015 Compared to Six Months Ended June 30, 2016 
The following table presents an overview of our results of operations for the six months ended June 30, 2015 and
2016:

Six Months Ended June 30,
2015 2016 2015 vs. 2016
$ $ $ Change % Change
(unaudited)
(dollars in thousands, except per share data)

Revenue $508,155 $584,863 $76,708 15.1  %
Operating expense:
Cost of revenue (excludes depreciation and amortization shown
separately below) 131,709 181,588 49,879 37.9  %

Sales and marketing 97,676 109,611 11,935 12.2  %
Research and development 12,451 12,809 358 2.9  %
General and administrative 49,386 54,756 5,370 10.9  %
Depreciation and amortization 59,362 77,311 17,949 30.2  %
Restructuring charges — 8,793 8,793 100.0  %
Separation costs — 4,218 4,218 100.0  %

350,584 449,086 98,502 28.1  %
Income from operations 157,571 135,777 (21,794 ) (13.8 )%
Other (expense) income:
Interest and other expense (13,203 ) (32,802 ) (19,599 ) 148.4  %
Interest income 295 241 (54 ) (18.3 )%
Income before income taxes 144,663 103,216 (41,447 ) (28.7 )%
Provision for income taxes 53,391 33,720 (19,671 ) (36.8 )%
Net income $91,272 $69,496 $(21,776) (23.9 )%
Net income per common share:
Basic $1.64 $1.28
Diluted $1.61 $1.26
Weighted average common shares outstanding:
Basic 55,676 54,205
Diluted 56,563 54,980
Revenue
Revenue. Revenue increased $76.7 million driven by revenue from acquisitions closed in 2015 and strong demand for
our Marketing Services. Revenue from our Marketing Services increased $43.5 million driven by a $25.7 million
contribution from MarketShare, acquired in the fourth quarter of 2015, and increased demand for our services that
help clients make informed and high impact decisions to promote their products and services.
Security Services revenue increased $17.9 million driven by an increase in revenue of $17.0 million from domain
name registries and an increase in revenue of $0.9 million resulting from demand for our DNS services. The increase
in revenue from domain name registries was driven by a $13.1 million contribution from the acquisition of Bombora
Technologies, which included $3.3 million in revenue resulting from the consolidation of the customer base. The
remaining increase in domain name registries was driven by continued growth in the number of domain names under
management.
Data Services revenue increased $11.6 million. Revenue from caller identification services increased $36.2 million
driven by a $32.3 million contribution from the caller authentication assets we acquired from TNS. This increase was
partially offset by a $18.9 million decrease in revenue from the expiration of our contract to serve as the registry
operator for U.S. Common Short Codes in 2015. In addition, revenue from user authentication and rights
managements services decreased $3.0 million, and revenue from carrier provisioning services decreased $2.8 million
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Revenue from our NPAC Services increased $3.8 million driven by the transition statement of work under our
contracts to provide LNPA services.
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Expense
Cost of revenue. Cost of revenue increased $49.9 million, including $42.5 million of operating expense related to
acquisitions. This increase of $49.9 million was due to an increase of $23.8 million in costs related to our information
technology and systems and an increase of $19.6 million in personnel and personnel-related expense. The increase in
costs related to our information technology and systems was driven by increased data processing, telecommunications,
maintenance and hardware costs. The increase of $19.6 million in personnel and personnel-related expense was due to
a $18.3 million increase in personnel costs driven by headcount growth from acquisitions and a $1.3 million increase
in stock-based compensation. In addition, cost of revenue increased due to a $3.9 million increase in royalty costs and
a $2.5 million increase in contractor costs.
Sales and marketing. Sales and marketing expense increased $11.9 million, including $20.0 million of operating
expense related to acquisitions. This increase of $11.9 million was due to an increase of $12.0 million in personnel
and personnel-related expense and an increase of $0.9 million in maintenance and general facilities costs. The increase
of $12.0 million in personnel and personnel-related expense was due to a $10.9 million increase in personnel costs and
a $1.1 million increase in stock-based compensation. These increases were partially offset by a $1.0 million decrease
in advertising and marketing costs
Research and development. Research and development expense increased $0.4 million, including $1.6 million of
operating expense related to acquisitions. This increase of $0.4 million was due to personnel and personnel-related
expense.
General and administrative. General and administrative expense increased $5.4 million, including $4.9 million of
operating expense related to acquisitions. This increase of $5.4 million was due to an increase of $2.6 million in
personnel and personnel-related costs, a $2.1 million gain from the sale of certain and assets and liabilities in the
second quarter of 2015 with no comparable benefit in the second quarter of 2016, and an increase of $0.7 million in
general facilities costs. The increase of $2.6 million in personnel and personnel-related expense was due to a
$2.4 million increase in personnel costs and a $0.2 million increase in stock-based compensation.
Depreciation and amortization. Depreciation and amortization expense increased $17.9 million, including
$17.8 million in expense related to acquisitions. Amortization expense increased $17.2 million related to acquired
intangible assets.
Restructuring expense. Restructuring charges increased $8.8 million due to a plan initiated in the first quarter of 2016
to achieve efficiencies in connection with the integration of our recent acquisitions and the review of our go-to-market
strategy.
Separation costs. During the six months ended June 30, 2016, we incurred separation costs of $4.2 million. We
announced our intention to separate into two independent and publicly traded companies through a tax-free spin-off.
Separation costs recorded in the second quarter related to activities supporting the decision to separate and the
commencement of planning for the separation. These costs include professional fees for outside advisory services
including legal, finance, accounting and related services.
Interest and other expense. Interest and other expense increased $19.6 million due an increase of $19.7 million in
interest expense driven by borrowings under the 2015 Incremental Term Facility and an increase in the interest rate
under our 2013 Term Facility.
Interest income. Interest income for the six months ended June 30, 2016 was comparable to the interest income for the
six months ended June 30, 2015.
Provision for income taxes.  Our effective tax rate, including discrete items, for the six months ended June 30, 2016
decreased to 32.7% from 36.9% for the six months ended June 30, 2015, primarily due to the reversal of certain
unrecognized tax benefits upon the completion of an IRS audit and expiration of certain statutes of limitations.
Excluding discrete tax items, our effective tax rate was approximately 34.5% and 36.7% for the six months ended
June 30, 2016 and 2015, respectively.
Liquidity and Capital Resources
Our principal source of liquidity has been cash provided by our operating and financing activities. Our principal uses
of cash have been to fund acquisitions, share repurchases, debt service requirements and capital expenditures. We
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anticipate that our principal uses of cash in the future will be for debt service requirements and capital expenditures.
Total cash and cash equivalents were $50.7 million at June 30, 2016, a decrease of $38.4 million from $89.1 million at
December 31, 2015. This decrease in cash and cash equivalents was driven by cash used to reduce the outstanding
principal under the 2013 Credit Facilities, partially offset by cash provided by operating activities.
We believe that our existing cash and cash equivalents and cash from operations will be sufficient to fund our
operations for at least the next twelve months.
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Credit Facilities
On January 22, 2013, we entered into a credit facility that provided for a $325 million senior secured term loan
facility, or 2013 Term Facility, and a $200 million senior secured revolving credit facility, or the 2013 Revolving
Facility, and together with the 2013 Term Facility, the 2013 Credit Facilities. In addition, we closed an offering of
$300 million aggregate principal amount of senior notes, or Senior Notes. On December 9, 2015, we amended our
2013 Credit Facilities to provide for a $350 million incremental term loan, or the 2015 Incremental Term Facility. For
further discussion of this debt, refer to Note 7 to our Consolidated Financial Statements in Item 8 of Part II in our
Annual Report on Form 10-K for the year ended December 31, 2015 and Note 5 to our Financial Statements in Item 1
of Part I of this report.
In anticipation of the scheduled maturity of our indebtedness, we intend to seek to refinance all or a portion of the
2013 Credit Facilities prior to their maturity. There can be no assurance that we will be able to refinance these credit
facilities on terms more favorable to us or at all. See “Risks related to the notes and our other indebtedness” in Part II,
Item IA of this Quarterly Report.
Discussion of Cash Flows
Cash flows from operations
Net cash provided by operating activities for the six months ended June 30, 2016 was $124.3 million, as compared to
$165.1 million for the six months ended June 30, 2015. This $40.8 million decrease in net cash provided by operating
activities was the result of a decrease in net income of $21.8 million, an increase in non-cash adjustments of
$24.7 million and a decrease in net changes in operating assets and liabilities of $43.7 million.
Non-cash adjustments increased $24.7 million, driven by an increase of $17.9 million in depreciation and amortization
expense, an increase of $7.2 million in amortization of deferred financing costs and original issue discount on debt, an
increase of $2.8 million in stock-based compensation, and a decrease of $0.6 million in gain on asset disposals. These
total increases of $28.5 million in non-cash adjustments were partially offset by a decrease of $3.4 million in deferred
income taxes, a decrease of $0.3 million in the provision for doubtful accounts, and an increase of $0.2 million in tax
benefit from equity awards.
Cash provided by net changes in operating assets and liabilities decreased $43.7 million primarily due to a decrease of
$38.3 million in accounts payable and accrued expenses, a decrease of $7.9 million in other liabilities, a decrease of
$3.5 million in income taxes, a decrease of $2.3 million in deferred costs and a decrease of $2.2 million in prepaid
expenses and other current assets. These total decreases of $54.2 million in net changes in operating assets and
liabilities were partially offset by an increase of $5.3 million in other assets, a net increase of $3.2 million in accounts
and unbilled receivables and an increase of $1.9 million in deferred revenue.
Cash flows from investing
Net cash used in investing activities for the six months ended June 30, 2016 was $23.4 million, as compared to
$13.4 million for six months ended June 30, 2015. This $10.0 million increase in net cash used in investing activities
was due to an increase in cash used for purchases of property and equipment.
Cash flows from financing
Net cash used in financing activities was $139.5 million for the six months ended June 30, 2016, as compared to
$65.8 million for the six months ended June 30, 2015. This $73.7 million increase in net cash used in financing
activities was due to an increase of $122.7 million in principal payments under our 2013 Credit Facilities, a decrease
of $4.9 million in cash proceeds from the issuance of stock and an increase of $0.9 million in cash used in principal
repayments on capital lease obligations. These total increases of $128.5 million in cash used in financing activities
was partially offset by a decrease of $54.2 million in cash used for share repurchases and for the net down of
employee shares, cash provided of $0.4 million due to a net change in restricted cash and an increase of $0.2 million
in tax benefit from equity awards.
Recent Accounting Pronouncements
See Note 2 to our Financial Statements in Item 1 of Part I of this report for a discussion of the effects of recent
accounting pronouncements.
Off-Balance Sheet Arrangements
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Item 3.Quantitative and Qualitative Disclosures About Market Risk
For quantitative and qualitative disclosures about our market risk, see “Quantitative and Qualitative Disclosures About
Market Risk” in Item 7A of Part II of our Annual Report on Form 10-K for the fiscal year ended December 31, 2015.
Our exposure to market risk has not changed materially since December 31, 2015.
Item 4.Controls and Procedures
We maintain disclosure controls and procedures that are designed to ensure that information required to be disclosed
in our reports filed or submitted under the Securities Exchange Act of 1934 is recorded, processed, summarized and
reported within the time periods specified in the SEC’s rules and forms, and that such information is accumulated and
communicated to our management, including our Chief Executive Officer and Chief Financial Officer, as appropriate,
to allow for timely decisions regarding required disclosure. In designing and evaluating the disclosure controls and
procedures, management recognized that any controls and procedures, no matter how well designed and operated, can
provide only reasonable assurance of achieving the desired control objectives, and management is required to apply its
judgment in evaluating the cost-benefit relationship of possible controls and procedures.
As of June 30, 2016, we carried out an evaluation, under the supervision and with the participation of our
management, including our Chief Executive Officer and our Chief Financial Officer, of the effectiveness of the design
and operation of our disclosure controls and procedures. Based on the foregoing, our Chief Executive Officer and
Chief Financial Officer concluded that our disclosure controls and procedures were effective and were operating at the
reasonable assurance level.
In addition, there were no changes in our internal control over financial reporting that occurred in the second quarter
of 2016 that materially affected, or are reasonably likely to materially affect, our internal control over financial
reporting.
PART II – OTHER INFORMATION
Item 1.Legal Proceedings
On April 6, 2015, we filed a Petition for Review asking the U.S. Court of Appeals for the District of Columbia Circuit
to “hold unlawful, vacate, enjoin, and set aside” the FCC Order issued on March 27, 2015, approving a recommendation
by the North American Numbering Council for a competitor to serve as the next LNPA.  Among other things, we
believe the FCC Order violates the notice and comment rulemaking requirements of the Administrative Procedure
Act, violates the FCC’s rules by selecting an entity that is not impartial or neutral to serve as the next LNPA and is
arbitrary, capricious, an abuse of discretion or otherwise contrary to law.  On June 19, 2015, the Court of Appeals
granted the requests made by third-party petitioners to intervene in the case.  On July 21, 2015, the Court of Appeals
dismissed the FCC’s motion to hold the case in abeyance pending further FCC action and ruled that the issues raised in
the FCC’s motion to dismiss should be addressed in the parties’ briefs on the merits.  We filed our initial brief on
September 21, 2015; the briefing schedule concluded on December 17, 2015.  Oral arguments before the Court of
Appeals have been scheduled for September 13, 2016.
Item 1A.Risk Factors
The following sets forth risk factors associated with our business. The risk factors marked with an asterisk (*) contain
changes to the description of the risk factors associated with our business previously disclosed in Part 1, Item 1A “Risk
Factors” in our Annual Report on Form 10-K for our fiscal year ended December 31, 2015, filed with the SEC on
February 29, 2016. The risks set forth below could materially affect our business, financial condition and future
results and are not the only risks facing us. Additional risks and uncertainties not currently known to us or that we
currently deem to be immaterial also may materially and adversely affect our business, financial condition or
operating results.
Risks related to our business
The loss of, or damage to, a data center or any other failure or interruption to our system architecture and / or network
infrastructure could materially harm our revenue and impair our ability to conduct our operations.
Because most of the services we provide require our clients to query a copy of our continuously updated databases and
directories to obtain necessary routing, operational and marketing data, the integrity of our data centers, including
network elements managed by third parties throughout the world, and the systems through which we deliver our
services are essential to our business. Notably, certain of our data centers and related systems are essential to the
orderly operation of the U.S. telecommunications system because they enable carriers to ensure that telephone calls

Edgar Filing: NEUSTAR INC - Form 10-Q

46



are routed to the appropriate destinations.
Our system architecture is integral to our ability to process a high volume of transactions in a timely and effective
manner. Moreover, both we and our clients rely on hardware, software and other computer technology and equipment
developed, supported and maintained by third-party providers. We could experience failures or interruptions of our
systems and services, or other problems in connection with our operations, as a result of, for example:
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•damage to, or failure of, our computer software or hardware or our connections to, and outsourced servicearrangements with, third parties;

•failure of, or defects in, the third-party systems, software or equipment on which we or our clients rely to access ourdata centers and other systems;
•errors in the processing of data by our systems;
•computer viruses, malware or software defects;

•physical or electronic break-ins, sabotage, distributed denial of service, or DDoS, penetration attacks, intentional actsof vandalism and similar events;
•increased capacity demands or changes in systems requirements of our clients;
•virtual hijacking of traffic destined to our systems; and

•power loss, communications failures, pandemics, wars, acts of terrorism, political unrest or other man-made or naturaldisasters.
We may not have sufficient redundant systems or back-up facilities to allow us to receive and process data if one or
more of the foregoing events occurs. Further, increases in the scope of services that we provide increase the
complexity of our network infrastructure. As the scope of services we provide expands or changes in the future, we
may be required to make significant expenditures to establish new data centers and acquire additional network
capacity from which we may provide services. Moreover, as we add clients, expand our service offerings and increase
our visibility in the market we may become a more likely target of attacks similar to those listed in the bullets above.
The number of electronic attacks and viruses grows significantly every year, as does the sophistication of these
attacks. For example, undetected attackers may be able to monitor unencrypted Internet traffic anywhere in the world
and modify it before it reaches our destination, and these attackers may harm our clients by stealing personal or
proprietary information, Internet email or IP addresses. If we are not able to react to threats quickly and effectively
and stop attackers from exploiting vulnerabilities or circumventing our security measures, the integrity of our systems
and networks, and those of our clients and trading partners, may be adversely affected. If we cannot adequately secure
and protect the ability of our data centers, offices, networks and related systems to perform consistently at a high level
and without interruptions, or if we otherwise fail to meet our clients’ expectations:

•our reputation may be damaged, which may adversely affect our ability to market our services and attract or retainclients;

• we may be subject to significant penalties or damages claims, under our contracts or otherwise, including the
requirement to pay substantial penalties related to service level requirements in our contracts;

•
we may be required to make significant expenditures to repair or replace equipment, third-party systems or an entire
data center, to establish new data centers and systems from which we may provide services or to take other required
corrective action; or
•one or more of our significant contracts may be terminated early, or may not be renewed.
Any of these consequences would adversely affect our revenue, performance and business prospects.
When our seven contracts with North American Portability Management LLC are terminated, the timing of which is
uncertain, our revenue and profitability will be materially adversely affected. *
We cannot be certain when our contracts to provide local number portability services will be terminated. On July 1,
2016, we received a notice of non-renewal from the NAPM informing us of its election not to renew the master
agreements that expire on September 30, 2016. The NAPM may require us to continue to provide LNPA services
under the current contract terms. In order to continue to receive the pricing terms under the current contracts, NAPM
must provide us with at least one termination notice during the current term, which must establish a termination date
that is 180 days after the date of notice. Based on the published timeline to transition the LNPA services to another
vendor, we do not expect that the NAPM will provide a termination notice that results in the termination of our
services during the next twelve months. We cannot be certain how long we will provide LNPA services; however, we
will continue to provide services to the NAPM for as long as it requires us. On April 20, 2016, the NAPM Transition
Oversight Manager, or TOM, published a preliminary overall transition timeline that showed the transition period
extending through the third quarter of 2017. Further, during its webinar on June 21, 2016, the
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TOM stated that the preliminary transition timeline would likely be revised to account for delays in the transition
process. On July 25, 2016 the FCC issued an Order approving the proposed contract between the NAPM and a
competitor.
Once the contracts terminate, our annual revenue will decrease by approximately $500 million.  As a result of the
uncertain contract end date and due to our cost structure, which is organized by function, the impact of
the termination of the contracts on our income from operations is not currently quantifiable.  At the time of
termination, our revenue and profitability will depend on the success of our remaining business.  If we are not able to
replace this lost revenue and adjust our operating plans to support our remaining business, our total revenue and
profitability may be materially adversely affected. 
We are exposed to risks related to cybersecurity and protection of confidential information.
Our operations rely on the secure processing, storage and transmission of confidential, sensitive, proprietary and other
types of information relating to our products and services and confidential and sensitive information about our clients
and others. We expend significant resources on security measures to protect our data and infrastructure against
security breaches and cyber attacks and use a complex system of internal processes and software controls along with
policies, procedures and training to protect the confidentiality of client data and sensitive information.  The cyber risks
we face range from cyber attacks common to most industries, to more advanced threats that target us due to our sales
of security-related solutions.  Breaches of our technology and systems or those of our third party service providers and
vendors, whether from circumvention of security systems, denial of service attacks or other cyber-attacks, hacking,
computer viruses or malware, technical malfunction, employee error, malfeasance, physical breaches, system
disruptions or other actions could cause material interruptions or malfunctions of our products and services or those of
third party service providers and may compromise the confidentiality and integrity of confidential or sensitive
information regarding our business or clients.  Any material incidents or even a perceived breach of our security
measures could cause us to experience reputational harm, loss of clients, regulatory actions, sanctions or other
statutory penalties, litigation, liability for failure to safeguard our clients’ information or financial losses that are either
not insured against or not fully covered through any insurance we maintain.  As a global company, we could also be
impacted by existing and proposed U.S. and foreign laws and regulations, as well as government policies and
practices related to cybersecurity, privacy and data protection.  Any of the foregoing could materially impact our
business, operating results or financial condition.
A significant decline in the volume of transactions we handle could have a material adverse effect on our results of
operations.
Under our contracts with NAPM, we earn revenue for NPAC Services on an annual, fixed-fee basis. However, in the
event that the volume of transactions in a given year is above or below the contractually established volume range for
that year, the fixed-fee may be adjusted up or down, respectively, with any such adjustment being applied to the
following year’s invoices. In addition, under our contract with the Canadian LNP Consortium Inc., we earn revenue on
a per transaction basis. As a result, if industry participants in the United States reduce their usage of our services in a
particular year to levels below the established volume range for that year or if industry participants in Canada reduce
their usage of our services from their current levels, our revenue and results of operations may suffer. For example,
consolidation in the industry could result in a decline in transactions if the remaining carriers decide to handle changes
to their networks internally rather than use the services that we provide. Moreover, if customer turnover among
carriers in the industry stabilizes or declines, or if carriers do not compete vigorously to lure customers away from
their competitors, use of our telephone number portability and other services may decline. If carriers develop internal
systems to address their infrastructure needs, or if the cost of such transactions makes it impractical for a given carrier
to use our services for these purposes, we may experience a reduction in transaction volumes. Carriers might be able
to charge consumers directly for our services, which could also have an adverse impact on transaction volumes.
Finally, the trends that we believe will drive the future demand for our services, such as the emergence of IP services,
growth of wireless services, consolidation in the industry, and pressure on carriers to reduce costs, may not actually
result in increased demand for our existing services or for the ancillary directory services that we expect to offer,
which would harm our future revenue and growth prospects.
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Certain of our client contracts may be terminated or modified at any time prior to their completion, which could lead
to an unexpected loss of revenue, adversely affect our operating performance and damage our reputation.
In addition to our contracts with NAPM, we provide other revenue-generating services to clients in the
communications sector and a wide variety of other sectors, trade associations, and government agencies. For example,
we serve as the provider of NPAC Services in Canada; as operator of the .biz registry under contract with ICANN; as
operator of the .co registry under a contract with the government of Colombia; as the operator of the .au registry; and
as the provider of information services to a wide variety of major corporations, major retailers and marketers. Each of
these contracts provides for early termination in limited circumstances, most notably if we are in default. In addition,
our contracts to serve as the North American Numbering
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Plan Administrator and as the National Pooling Administrator, each of which is with the U.S. government, may be
terminated by the government at will.
If we fail to meet the expectations of the FCC, the U.S. Department of Commerce or any of our other clients that has
the right to unilaterally terminate their contracts with us for any reason, including for performance-related or other
reasons, the clients may unilaterally terminate the contracts or require us to modify the contracts in ways unfavorable
to us, either of which could lead to an unexpected loss of revenue and adversely affect our operating performance. The
loss or significant modification of a major contract also could cause us to suffer a loss of reputation that would make it
more difficult for us to compete for contracts to provide similar services in the future. Further, a termination arising
out of our default under a contract could expose us to liability for breach of contract.
Failure to comply with neutrality requirements could result in loss of significant contracts.
Pursuant to orders and regulations of the U.S. government and provisions contained in our contracts with NAPM, we
must comply with certain ongoing neutrality requirements, meaning generally that we cannot favor any particular
telecommunications service provider, interconnected VoIP provider, telecommunications industry segment,
technology, or group of telecommunications consumers over any other telecommunications or VoIP service provider,
industry segment, technology, or group of consumers in the conduct of our business. The FCC oversees our
compliance with the neutrality requirements applicable to us in connection with some of the services we provide. We
provide to the FCC and the NANC, a federal advisory committee established by the FCC to advise and make
recommendations on telephone numbering issues, regular certifications relating to our compliance with these
requirements. Our ability to comply with the neutrality requirements to which we are subject may be affected by the
activities of our stockholders or lenders. For example, if the ownership of our capital stock subjects us to undue
influence by parties with a vested interest in the outcome of numbering administration, the FCC could determine that
we are not in compliance with our neutrality obligations. Our failure to continue to comply with the neutrality
requirements to which we are subject under applicable orders and regulations of the U.S. government and commercial
contracts may result in fines, corrective measures, termination of our contracts, or exclusion from bidding on future
contracts, any one of which could have a material adverse effect on our results of operations.
Regulatory and statutory changes that affect us or the communications industry in general may increase our costs or
otherwise adversely affect our business.*
Certain of our domestic operations and many of our clients’ operations are subject to regulation by the FCC and other
federal, state and local agencies. As communications technologies and the communications industry continue to
evolve, the statutes governing the communications industry or the regulatory policies of the FCC may change. If such
statutory or regulatory changes were to occur, the demand for many of our services could change in ways that we
cannot predict and our revenue could decline, or our costs could increase due to such changes. These risks include the
ability of the federal government, most notably the FCC, the Department of Commerce and the Federal Trade
Commission, to:
•increase or change regulatory oversight over services we provide;

•
prohibit us from entering into new contracts or extending existing contracts to provide services to the communications
industry based on actual or suspected violations of our neutrality requirements, business performance concerns, or
other reasons;

•adopt or modify statutes, regulations, policies, procedures or programs in a way that could cause changes to ouroperations or costs or the operations of our clients (e.g., regulatory changes to support IP Transition);

•appoint, or cause others to appoint, substitute or add additional parties to perform the services that we currentlyprovide; and

•prohibit or restrict the provision or export of new or expanded services under our contracts, or prevent theintroduction of other services not under the contracts based upon restrictions within the contracts or in FCC policies.
In addition, we are subject to risks arising out of the delegation of the Department of Commerce’s responsibilities for
the domain name system to ICANN. Changes in the regulations or statutes to which our clients are subject could cause
our clients to alter or decrease the services they purchase from us. We cannot predict when, or upon what terms and
conditions, further regulation, deregulation or litigation designed to delay or prevent the introduction of new top-level
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Further, the current regulatory environment for Internet communications, products and services generally is uncertain
and various laws and governmental regulations, both in the U.S. and abroad, governing Internet related services,
related
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communications services and information technologies remain largely unsettled. It may take several years to
determine whether and how existing and future laws, such as those governing intellectual property, privacy, libel,
telecommunications services and taxation, apply to the Internet and to related products and services such as ours, and
substantial resources may be required to comply with regulations or bring any non-compliant business practices into
compliance with such regulations. For example, on March 31, 2016, the FCC adopted a Notice of Proposed
Rulemaking seeking comment on updated rules to govern the use and disclosure of Customer Proprietary Network
Information in the context of broadband Internet access services, as well as associated customer privacy and data
security rules. Until the FCC adopts final rules in this area, it is difficult for us to assess the cost of compliance or the
extent to which these proposals may otherwise affect our business. Our failure or the failure of our clients and others
with whom we transact business to comply with existing or future regulatory or other legal requirements could
materially adversely affect our business, financial condition and results of operations.
If we are unable to protect our intellectual property rights adequately, the value of our services and solutions could be
diminished.
Our success is dependent in part on obtaining, maintaining and enforcing our proprietary rights and our ability to
avoid infringing on the proprietary rights of others. While we take precautionary steps to protect our technological
advantages and intellectual property and rely in part on patent, trademark, trade secret and copyright laws, the
precautionary steps we have taken may not completely protect our intellectual property rights. Effectively policing our
intellectual property is time consuming and costly, and the steps taken by us may not prevent infringement of our
intellectual property or proprietary rights in our products, technology and trademarks, particularly in foreign countries
where in many instances the local laws or legal systems do not offer the same level of protection as in the United
States. Further, because patent applications in the United States are maintained in secrecy until either the patent
application is published or a patent is issued, we may not be aware of third-party patents, patent applications and other
intellectual property relevant to our services and solutions that may block our use of our intellectual property or may
be used by third-parties who compete with our services and solutions. As we expand our business and introduce new
services and solutions, there may be an increased risk of infringement and other intellectual property claims by
third-parties. From time to time, we and our clients may receive claims alleging infringement of intellectual property
rights, or may become aware of certain third-party patents that may relate to our services and solutions. Additionally,
we monitor our use of open source software to avoid uses that would require us to disclose our proprietary source
code or violate applicable open source licenses, but if we engaged in such uses inadvertently, we could be required to
take remedial action or release certain of our proprietary source code. These scenarios could have a material adverse
effect on our business, financial condition and operating results.
Additionally, some of our client agreements require that we indemnify our clients for infringement claims resulting
from their use of our intellectual property embedded in their products. Any litigation regarding patents or other
intellectual property could be costly and time consuming and could divert our management and key personnel from
our business operations. The complexity of the technology involved, and the number of parties holding intellectual
property within the communications industry, increase the risks associated with intellectual property litigation.
Moreover, the commercial success of our services and solutions may increase the risk that an infringement claim may
be made against us. Royalty or licensing arrangements, if required, may not be available on terms acceptable to us, if
at all. Any infringement claim successfully asserted against us or against a client for which we have an obligation to
defend could result in costly litigation, the payment of substantial damages, and an injunction that prohibits us from
continuing to offer the service or solution in question, any of which could have a material adverse effect on our
business, financial condition and operating results.
The markets for our services are competitive, and if we do not adapt our organization and services to meet rapid
technological and market change, we could lose clients or market share.
Our future growth is largely dependent upon our ability to continue to adapt our products, services, and organization
to meet the demands of rapidly evolving markets and industry standards. We compete against well-funded providers
of data registry, information services, as well as communications software companies and system integrators. In
addition, our industry is characterized by rapid technological change, evolving industry standards, and frequent new
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service offerings. Significant technological changes could make our technology and services obsolete.
Accordingly, our future success depends on our ability to: (i) adapt our products, services, organization, workforce,
and sales strategies to fit the rapidly changing needs of current and future clients; (ii) identify emerging technological
and other trends in our target markets; and (iii) develop or acquire and bring to market competitive products and
services quickly and cost-effectively by continually improving the features, functionality, reliability and
responsiveness of our services, and by developing new features, services and applications to meet changing client
needs. Our ability to take advantage of opportunities in the market may require us to invest considerable resources
adapting our organization and capabilities to support development of products and systems that can support new
services or be integrated with new technologies and incur other expenses well in advance of our ability to generate
revenue from these services. These development efforts may divert
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resources from other potential investments in our businesses, management time and attention from other matters, and
may not lead to the development of new products or services on a timely basis.
We cannot guarantee that we will be able to adapt to these challenges or respond successfully or in a cost-effective
way, particularly in the early stages of launching a new service. Further, we may experience delays in the
development of one or more features of our solutions, which could materially reduce the potential benefits to us for
providing these services. Potential clients may not adopt our solutions and we may not be able to reach acceptable
contract terms with clients to provide these services.
As a result, the failure to effectively adapt our organization, products and services to the needs of our markets or the
failure of our offerings to gain market acceptance, could significantly reduce our revenues, increase our operating
costs or otherwise materially and adversely affect our business, financial condition, results of operations and cash
flows. Our failure to adapt to meet market demand in a cost-effective manner could adversely affect our ability to
compete and retain clients or market share.
If we are not able to obtain the data required to provide our information services, or we obtain inaccurate data, our
operating results could be adversely affected.
Much of the data that we use in connection with our information services is purchased or licensed from third parties,
obtained from public record sources or provided to us as part of a broader business relationship with a client. Our
contracts with third party data providers contain service level requirements, but do not guarantee, nor can we ensure,
that the data provided under such contracts will be accurate. If we are not able to obtain this data on favorable
economic terms or otherwise, or link to this data, or if the data we obtain is inaccurate, our ability to provide
information services to our clients could be materially adversely impacted, which could result in decreased revenue,
net income and earnings per share.
Regulatory and statutory requirements, changes in requirements regarding privacy and data protection or public
perceptions of data usage may increase our costs or otherwise adversely affect our business.*
Our business operations are subject to a variety of complex privacy and data protection laws and regulations in the
United States at both the state and federal levels, and in other jurisdictions. These statutory and regulatory
requirements are evolving, increasing in complexity and number, and may change significantly. How companies
collect, process, use, store, share or transmit personal data is subject to increasing scrutiny by governments as well as
the public, which could influence the adoption of legislation or regulation. Certain collection and use of personal data
may engender distrust of businesses based on such activities, which may lead to additional governmental restrictions
on and reduced demand for our information services. New statutory or regulatory developments could restrict how we
collect, manage, aggregate and use information. There may be conflicts among the privacy and data protections laws
adopted by the various countries in which we operate. Judicial and regulatory application and interpretation of these
statutory and regulatory requirements are often uncertain and could be interpreted in ways that could restrict our use of
data to provide information services to our clients or otherwise harm our business. We may need to incur significant
costs or modify our business practices and/or our services in order to comply with existing or revised laws and
regulations, or to adapt to changing public attitudes about data usage. For example, we previously relied on a common
European Union - United States “safe harbor” framework for the transfer of certain personal information from the
European Union to the United States. In October 2015, the European Court of Justice ruled that the safe harbor
framework was invalid. As a result, regulators in individual European Union member states will retain control over
data privacy requirements and we may be subject to additional obligations that could require us to change our business
practices and/or incur additional costs. In addition, on March 31, 2016, the FCC adopted a Notice of Proposed
Rulemaking seeking comment on updated rules to govern the use and disclosure of Customer Proprietary Network
Information in the context of broadband Internet access services, as well as associated customer privacy and data
security rules. Until the FCC adopts final rules in this area, it is difficult for us to assess the cost of compliance or the
extent to which these proposals may otherwise affect our business. Any restrictions on our ability to provide services
to clients or costs to modify our business practices and/or services could have a material adverse effect on our results
of operations or prospects. If we are not able to comply with applicable laws, we may be subject to significant
monetary penalties, orders demanding that we cease alleged noncompliant activities, fines and/or criminal prosecution
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in one or more jurisdictions. These or other remedies could have a material adverse effect on our results of operation
or financial condition. Our failure or alleged failure to comply with privacy and data protection laws, or with public
attitudes about data usage, including any perception of our practices as an invasion of privacy, could harm our
reputation, result in legal actions against us by governmental authorities or private claimants or cause us to lose
clients, any of which could have a material adverse effect on our results of operations or prospects.
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Reorganization activities could disrupt our business and affect our results of operations.*
We have previously taken steps, including reductions in force, office closures, and internal reorganizations to reduce
the size and cost of our operations, improve efficiencies, and align our organization and staffing to better match our
market opportunities and our technology development initiatives. We may take similar steps in the future as we seek
to realize additional operating synergies and profitability objectives, or better reflect changes in the strategic direction
of our business such as the intended separation of our Company into two independent publicly-traded companies.
These changes could be disruptive to our business, including our research and development efforts, and may result in
significant expense, including accounting charges for technology-related write-offs, workforce reduction costs and
charges relating to consolidation of facilities. Substantial expense or charges resulting from reorganization activities
could adversely affect our results of operations and use of cash in those periods in which we undertake such actions.
If we are unable to manage our costs and maintain our quality of service, our profits could be adversely affected.
Historically, sustaining our growth has placed significant demands on our management as well as on our
administrative, operational and financial resources. For us to continue to manage our expanded operations, as well as
any future growth, we must continue to improve our operational, financial and management information systems and
expand, motivate and manage our workforce. If our quality of service is compromised because we are unable to
successfully manage our costs, or if new systems that we implement in connection with any future restructuring to
assist in managing our operations do not produce the expected benefits, we may experience higher turnover in our
client base and our revenue and profits could be adversely affected.
Changes in our tax rates or exposure to additional income tax liabilities could affect our profitability. In addition,
audits by tax authorities could result in additional tax payments for prior periods.
We are subject to income taxes in the U.S. and in various non-U.S. jurisdictions. Our effective tax rate can be affected
by changes in our mix of earnings in countries with differing statutory tax rates (including as a result of business
acquisitions and dispositions), changes in the valuation of deferred tax assets and liabilities, establishment of accruals
related to contingent tax liabilities and period-to-period changes in such accruals, the expiration of statutes of
limitations, the implementation of tax planning strategies and changes in tax laws. The impact of these factors may be
substantially different from period to period. Due to the ambiguity of tax laws and the subjectivity of factual
interpretations, our estimates of income tax liabilities may differ from actual payments or assessments. In addition, our
income tax returns are subject to ongoing audits by U.S. federal, state and local tax authorities and by non-U.S. tax
authorities. If these audits result in payments or assessments different from our reserves, our future results may
include unfavorable adjustments to our tax liabilities, which may negatively affect our results of operations.
Moreover, indemnification rights that we may have in respect of tax liabilities may be insufficient or unavailable to
protect us against such liabilities.
Our operating results and margins could fluctuate due to factors relating to stock-based compensation.
Similar to many other companies, we use stock awards as a form of compensation for certain employees and
non-employee directors. We must recognize the fair value of all stock-based awards, including grants of employee
stock options, in our financial statements. The valuation model we use to estimate the fair value of our stock-based
awards requires us to make several estimates and assumptions, such as the expected holding period of the awards and
expected price volatility of our common stock. The amount we recognize for stock-based compensation expense could
vary materially depending on changes in these estimates and assumptions. Other factors that could impact the amount
of stock-based compensation expense we recognize include changes in the mix and type of stock-based awards we
grant, changes in our compensation plans or tax rate, changes in the award forfeiture rate and differences in our
company’s actual operating results compared to management’s estimates for performance-based awards.
Changes in accounting principles and guidance, or their interpretation, could result in unfavorable accounting charges
or effects, including changes to previously filed financial statements.
We prepare our consolidated financial statements in accordance with U.S. generally accepted accounting principles, or
U.S. GAAP. These principles are subject to interpretation by the SEC and various bodies formed to interpret and
create appropriate accounting principles and guidance. A change in these principles or guidance, or in their
interpretations, may have a significant effect on our reported results and may retroactively affect previously reported
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We must recruit and retain skilled employees to succeed in our business, and our failure to recruit and retain qualified
employees could harm our ability to maintain and grow our business.
We believe that our success depends upon the continued contributions of our management team and other key
employees, including our engineering, product, sales and marketing and operations personnel. Our success is also
contingent upon our continuing ability to recruit, hire, develop, motivate and retain highly skilled employees for all
areas of our organization. Any of the following factors may affect our ability to motivate and retain our existing
employees and recruit new employees:

•competition for employees with the skills we require to operate and grow our business is intense, and, as a result, ourcompetitors may seek to hire our key employees;

• despite our comprehensive compensation packages, we may not be successful in attracting new employees
and retaining and motivating our existing employees; and

•
any adverse change in reputation, whether as a result of an unfavorable outcome of our petition for review of the FCC
Order, decrease in revenue due to the termination of our contracts with NAPM, or a decline in the market price of our
common stock.
Our ability to maintain and grow our business and to compete effectively could be impaired if we are unable to retain
and motivate our existing employees and recruit new employees. If we are unable to retain existing employees, we
may incur additional costs to recruit and train new employees, which may decrease our profits.
Our failure to achieve or sustain market acceptance of our services at desired pricing levels could impact our ability to
maintain profitability or positive cash flow.
Our competitors and clients may cause us to reduce the prices we charge for our services and solutions. The primary
sources of pricing pressure include:

•competitors offering our clients services at reduced prices, or bundling and pricing services in a manner that makes itdifficult for us to compete;
•clients with a significant volume of transactions may have enhanced leverage in pricing negotiations with us; and

•potential clients may find it economically advantageous to handle certain functions internally instead of using ourservices.
We may not be able to offset the effects of any price reductions by increasing the number of transactions we handle or
the number of clients we serve, by generating higher revenue from enhanced services or by reducing our costs.
Our expansion into international markets may be subject to uncertainties that could increase our costs to comply with
regulatory requirements in foreign jurisdictions, disrupt our operations, and require increased focus from our
management.
We currently provide services to clients located in various international locations and, with our recent acquisitions of
Bombora Technologies Pty Ltd. and MarketShare Partners, LLC, we intend to pursue additional international business
opportunities. International operations and business expansion plans are subject to numerous additional risks,
including:
•economic and political risks in foreign jurisdictions in which we operate or seek to operate;
•difficulties in enforcing contracts and collecting receivables through foreign legal systems;

•differences in foreign laws and regulations, including foreign tax, intellectual property, privacy, labor and contractlaw, as well as unexpected changes in legal and regulatory requirements;
•differing technology standards and pace of adoption;
•export restrictions on encryption and other technologies;
•fluctuations in currency exchange rates and any imposition of currency exchange controls;
•increased competition by local, regional, or global companies;
•difficulties in maintaining positive relationships with foreign governments and government officials; and
•difficulties associated with managing a large organization spread throughout various countries.
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If we continue to expand our business globally, our success will depend, in large part, on our ability to anticipate and
effectively manage these and other risks associated with our international operations. However, any of these factors
could adversely affect our international operations and, consequently, our operating results.
If we are not successful in growing our information services at the rate that we anticipate, our operating results could
be negatively impacted.
Our ability to successfully grow our information services depends on a number of different factors, including market
acceptance of our information services, the expansion of our information services capabilities and geographic
coverage, and continued public and regulatory acceptance of data usage for the provision of our information services
solutions, among others. If we are not successful in growing our information services business at the rate that we
anticipate, we may not meet expected growth and gross margin projections or expectations, and our operating results,
prospects and the market price of our securities could be adversely affected.  
We may be unable to complete acquisitions, or we may undertake acquisitions that increase our costs or liabilities or
are disruptive to our business.
We have made a number of acquisitions in the past, and will continue to pursue acquisitions selectively in the future.
We may not be able to locate acquisition candidates at prices that we consider appropriate or on terms that are
satisfactory to us. If we do identify an appropriate acquisition candidate, we may not be able to successfully negotiate
the terms of the acquisition or, if the acquisition occurs, integrate the acquired business into our existing business.
Acquisitions of businesses or other material operations may require additional debt or equity financing, resulting in
additional leverage or dilution to our stockholders.
We may not be able to successfully integrate the operations of businesses that we acquired or realize the anticipated
benefits of the acquisitions, which could have a material adverse effect on our business and results of operations.
Integration of acquired business operations, including our recent acquisitions of Bombora Technologies Pty Ltd,
MarketShare Partners, LLC, and the acquisition of caller authentication assets from Transaction Network Services,
Inc., is a time consuming process that could disrupt our business by diverting significant management attention and
resources away from day-to-day operations. The difficulties of integration may be increased by the necessity of
coordinating geographically dispersed organizations, integrating personnel with disparate business backgrounds and
combining different corporate cultures. It is also possible that the integration process could result in the loss of key
employees, the disruption of each company’s ongoing businesses or inconsistencies in standards, controls, procedures
and policies that adversely affect our ability to maintain relationships with clients, suppliers, distributors, creditors, or
lessors, or to achieve the anticipated benefits of the acquisition. Further, if we cannot successfully integrate an
acquired company’s internal control over financial reporting, the reliability of our financial statements may be
impaired and we may not be able to meet our reporting obligations under applicable law. Any such impairment or
failure could cause investor confidence and, in turn, the market price of our common stock, to be materially adversely
affected.
Even if we are able to integrate acquired businesses successfully, we may not realize the full benefits of the cost
efficiencies or synergies or other benefits that we anticipated when selecting our acquisition candidates or that these
benefits will be achieved within a reasonable period of time. In addition, businesses we acquire may not be able to
retain their existing business relationships, customers and/or key employees. We may be required to invest significant
capital and resources after the acquisition to maintain or grow the businesses that we acquire. In addition, we may
need to record write-downs from impairments of goodwill, intangible assets, or long-lived assets, or record
adjustments to the purchase price that occur after the closing of the transaction, which could reduce our future
reported earnings. If we fail to successfully integrate and support the operations of the businesses we acquire, or if
anticipated revenue enhancements and cost savings are not realized from these acquired businesses, our business,
results of operations and financial condition would be materially adversely affected. Further, acquired businesses may
have liabilities, neutrality-related risks or adverse operating issues that we fail to discover through due diligence prior
to the acquisition. These liabilities could include employment, retirement or severance-related obligations under
applicable law, other benefits arrangements, legal claims, warranty or similar liabilities to clients, claims by or
amounts owed to vendors, tax liabilities or other amounts owed by the acquired companies. The failure to discover

Edgar Filing: NEUSTAR INC - Form 10-Q

61



such issues prior to such acquisition, should they be significant, could have a material adverse effect on our business
and results of operations.
Failure to maintain effective internal controls over financial reporting could have a material adverse effect on our
business, operating results and stock price.
Section 404 of the Sarbanes-Oxley Act of 2002 requires that we include in our annual report a report containing
management’s assessment of the effectiveness of our internal controls over financial reporting as of the end of our
fiscal year and a statement as to whether or not such internal controls are effective. Compliance with these
requirements has resulted in, and is likely to continue to result in, significant costs and the commitment of time and
operational resources. Changes in our
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business, including certain initiatives to transform business processes, to invest in information systems or to transition
certain functions to third party resources or providers, will necessitate modifications to our internal control systems,
processes and information systems as we optimize our business and operations. We cannot be certain that our current
design for internal control over financial reporting, or any additional changes to be made, will be sufficient to enable
management to determine that our internal controls are effective for any period, or on an ongoing basis. If we are
unable to assert that our internal controls over financial reporting are effective, market perception of our financial
condition and the trading price of our stock may be adversely affected, and client perception of our business may
suffer.
Risks related to financial market conditions
We may be unable to raise additional capital, if needed, or to raise capital on favorable terms.*
The general economic and capital market conditions in the United States and other parts of the world deteriorated
significantly in 2008, adversely affecting access to capital and increasing the cost of capital. Although conditions have
improved, a large degree of uncertainty remains both domestically and abroad, which continues to adversely impact
access to, and the cost of, capital. If funds generated by our operations or available under our Amended 2013 Credit
Facilities are insufficient to fund our future activities, including acquisitions, organic business ventures, or capital
expenditures, we may need to raise additional funds through public or private equity or debt financing.
In anticipation the scheduled maturity of our indebtedness, we may seek to refinance all or a portion of the 2013
Credit Facilities. If unfavorable capital market conditions exist when we seek additional financing, we may not be able
to raise sufficient capital on favorable terms or at all. In addition, we cannot be certain when our contracts to provide
NPAC Services will terminate. On July 1, 2016, we received a notice of non-renewal from the NAPM informing us of
its election not to renew the master agreements that expire on September 30, 2016. NAPM may require us to continue
to provide LNPA services under the current contract terms. In order to continue to receive the pricing terms under the
current contracts, NAPM must provide us with at least one termination notice during the current term, which must
establish a termination date that is 180 days after the date of notice. Based on the published timeline to transition
LNPA services to another vendor, we do not expect that the NAPM will provide a termination notice that results in the
termination of our services during the next twelve months. We cannot be certain how long we will provide LNPA
services; however, we will continue to provide services under the current terms of the NAPM contracts for as long as
required by NAPM. On April 20, 2016, the NAPM Transition Oversight Manager, or the TOM, published a
preliminary transition timeline which extends through the third quarter of 2017. During its webinar on June 21, 2016,
the TOM subsequently stated that the preliminary transition timeline would likely be revised to account for delays in
the transition process. On July 25, 2016 the FCC issued an Order approving the proposed contract between the NAPM
and a competitor.
After these contracts terminate, our annual revenue will decrease by approximately $500 million. Furthermore, we
significantly increased our indebtedness for borrowed money in 2015 from $783.3 million as of December 31, 2014 to
$998.9 million as of June 30, 2016. The loss of revenue when our contracts to provide NPAC Services terminate
and/or our additional indebtedness for borrowed money may adversely affect our ability to raise sufficient capital on
favorable terms or at all. In addition, the increased outstanding debt balance under our credit facilities and the
corresponding increase in our leverage ratio may also make it more difficult or more expensive for us to obtain
additional debt financing or other sources of capital. Failure to obtain capital on a timely basis could have a material
adverse effect on our results of operations and we may not be able to fund further organic and inorganic growth of our
business.
Risks related to the notes and our other indebtedness
Our indebtedness could adversely affect our financial condition and prevent us from fulfilling our obligations under
the notes.
As of June 30, 2016, borrowings under our 2013 Credit Facilities, Senior Notes and 2015 Incremental Term Facility
were approximately $998.9 million, and we had unused revolving commitments of $7.9 million (after giving effect to
borrowings of $175.0 million and $17.1 million of outstanding letters of credit). In addition, our 2013 Term Facility
allows us to request one or more increases to the available term commitments under such facility. We are entitled to
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request such increases in an amount such that, after giving effect to such increases, either (a) the aggregate amount of
increases does not exceed $400 million or (b) our consolidated secured leverage ratio on a pro forma basis after giving
effect to any such increase is below 2.50 to 1.00. As of June 30, 2016, the total amount of such potential incremental
increases we could request was approximately $482.1 million.
Subject to the limits contained in the credit agreement that governs our 2013 Term Facility and 2015 Incremental
Term Facility, the indenture that governs the Senior Notes and our other debt instruments, we may be able to incur
substantial additional debt from time to time to finance investments or acquisitions, or for other general corporate
purposes. If we do so,
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the risks related to our level of debt could intensify. Our level of debt could have important consequences to the
holders of our securities, including the following:
•making it more difficult for us to satisfy our obligations with respect to the Senior Notes and our other debt;
•limiting our ability to obtain additional financing to fund future acquisitions or other general corporate requirements;

•requiring a substantial portion of our cash flows to be dedicated to debt service payments instead of other purposes,thereby reducing the amount of cash flows available for acquisitions and other general corporate purposes;
•increasing our vulnerability to general adverse economic and industry conditions;

•exposing us to the risk of increased interest rates as certain of our borrowings, including borrowings under our 2013Term Facility and 2015 Incremental Term Facility, are at variable rates of interest;
•limiting our flexibility in planning for and reacting to changes in the industry in which we compete;
•placing us at a disadvantage compared to other, less leveraged competitors; and
•increasing our cost of borrowing.
In addition, the indenture that governs the Senior Notes and the credit agreement that governs our 2013 Term Facility
and 2015 Incremental Term Facility contains restrictive covenants that limit our ability to engage in activities that may
be in our long-term best interest. Our failure to comply with those covenants could result in an event of default which,
if not cured or waived, could result in the acceleration of the repayment of all our debt.
We may not be able to generate sufficient cash to service all of our indebtedness, and may be forced to take other
actions to satisfy our obligations under our indebtedness, which may not be successful.
Our ability to make scheduled payments on or refinance our debt obligations depends on our financial condition and
operating performance, which are subject to prevailing economic and competitive conditions and to certain financial,
business, legislative, regulatory and other factors beyond our control, including the uncertainty regarding future
extensions of our contracts with NAPM. We may be unable to maintain a level of cash flows from operating activities
sufficient to permit us to pay the principal, premium, if any, and interest on our indebtedness.
If our cash flows and capital resources are insufficient to fund our debt service obligations, we could face substantial
liquidity problems and could be forced to reduce or delay investments and capital expenditures or to dispose of
material assets or operations, seek additional debt or equity capital or restructure or refinance our indebtedness. We
may not be able to effect any such alternative measures, if necessary, on commercially reasonable terms or at all and,
even if successful, those alternative actions may not allow us to meet our scheduled debt service obligations. The
credit agreements that govern our 2013 Term Facility and 2015 Incremental Term Facility and the indenture that
governs the Senior Notes restrict our ability to dispose of assets and use the proceeds from those dispositions and also
restrict our ability to raise debt or equity capital to be used to repay other indebtedness when it becomes due. We may
not be able to consummate those dispositions or to obtain proceeds in an amount sufficient to meet any debt service
obligations then due.
Our inability to generate sufficient cash flows to satisfy our debt obligations would materially and adversely affect our
financial position and results of operations and our ability to satisfy our debt obligations.
If we cannot make scheduled payments on our debt, we will be in default and holders of the Senior Notes could
declare all outstanding principal and interest to be due and payable, the lenders under our 2013 Term Facility and
2015 Incremental Term Facility could terminate their commitments to loan money, the lenders could foreclose against
the assets securing their borrowings and we could be forced into bankruptcy or liquidation.
Our variable rate indebtedness subjects us to interest rate risk, which could cause our debt service obligations to
increase significantly.
Borrowings under our credit facilities are at variable rates of interest and expose us to interest rate risk. If interest rates
were to increase, our debt service obligations on the variable rate indebtedness would increase even though the
amount borrowed remained the same, and our net income and cash flows, including cash available for servicing our
indebtedness, will correspondingly decrease. Assuming all loans are fully drawn, each quarter point change in interest
rates would result in a $0.8 million change in annual interest expense on our indebtedness under our credit facilities.
In the future, we may enter into interest rate swaps that involve the exchange of floating for fixed rate interest
payments in order to reduce interest rate
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volatility. However, we may not maintain interest rate swaps with respect to all of our variable rate indebtedness, and
any swaps we enter into may not fully mitigate our interest rate risk.
A lowering or withdrawal of the ratings assigned to our debt securities by rating agencies may increase our future
borrowing costs and reduce our access to capital.
Our debt currently has a non-investment grade rating, and any rating assigned could be lowered or withdrawn entirely
by a rating agency if, in that rating agency’s judgment, future circumstances relating to the basis of the rating, such as
adverse changes, so warrant. Any downgrade by either Standard & Poor’s or Moody’s could increase the interest rate on
our credit facilities, result in higher borrowing costs and decrease earnings. Any future adverse changes to our ratings
likely would make it more difficult or more expensive for us to obtain additional debt financing.
Risk Related to the Company's Planned Separation*
Our plan to separate into two independent publicly-traded companies may not be completed as expected, on the
anticipated timeline, or at all, and will involve significant time and expense, which could disrupt or adversely affect
our business.*
On June 21, 2016, we announced our intention to separate into two independent publicly traded companies through a
tax-free spin-off. Completion of the spin-off will be contingent upon a number of factors, including the effectiveness
of a Registration Statement on Form 10 to be filed by the company to be spun off, final approval of our Board of
Directors, receipt of an opinion from tax counsel and satisfaction of other customary conditions. Unanticipated
developments, including changes in the competitive conditions of our markets, delays in obtaining any required
regulatory or third party approvals, difficulties in refinancing our existing credit facilities and challenges in executing
the separation, could delay or prevent the completion of the proposed separation, or cause the proposed separation to
occur on terms or conditions that are different or less favorable than expected.
We expect that completing the proposed separation will be time-consuming and require significant effort and expense;
these costs may be significantly higher than anticipated and may not yield a discernible benefit if the separation is not
completed.
The proposed separation will require significant time and attention from our management and employees, which could
disrupt or adversely affect our business.*
The proposed separation will require significant time and attention from our management and employees, including,
in particular, employees in our finance, human resources and legal departments. Preparing for the proposed separation
may distract our management and employees’ attention away from running our day-to-day operations or developing
and implementing other business initiatives. Such diversion of management and employee time and focus could
adversely affect our business, financial results and results of operations.
The proposed separation may make it more difficult to attract and retain qualified employees.*
Uncertainty related to the proposed separation of our company into two independent publicly traded companies,
including the prospects of such companies following the separation, may make it more difficult for us to attract, retain
and motivate qualified employees. Our employees’ attention may also be distracted due to uncertainty about their
future roles with either of the separate companies. These difficulties could have a material and adverse effect on our
business, financial condition, results of operations, and prospects.
The separation may not achieve some or all of the anticipated benefits.*
We may not realize, or may not achieve when expected, some or all of the anticipated strategic, financial, operational,
marketing or other benefits from the proposed separation. The two independent publicly-traded companies will be
smaller, less diversified companies with a narrower business focus and may be more vulnerable to changing market
conditions, which could materially and adversely affect their respective businesses, financial condition and results of
operations. Separating the businesses may also eliminate or reduce synergies that existed prior to the separation.
Further, we cannot assure you that the combined value of the common stock of the two publicly-traded companies will
be equal to or greater than what the value of our common stock would have been had the proposed separation not
occurred.
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The proposed separation may result in disruptions to, and negatively impact our relationships with, our customers and
other business partners.*
Uncertainty related to the proposed separation may lead customers and other parties with which we currently do
business or may do business in the future to terminate or attempt to negotiate changes in existing business
relationships, or consider entering into business relationships with our competitors. These disruptions could have a
material and adverse effect on our businesses, financial condition, results of operations and prospects. The effect of
such disruptions could be exacerbated by any delays in the completion of the separation.
The separation could result in substantial tax liability.*
We intend to obtain an opinion of outside tax counsel that the separation should not result in recognition, for U.S.
federal income tax purposes, of income, gain or loss by us or our stockholders (except with respect to cash received in
lieu of fractional shares of the new publicly traded company). In addition, we may elect to seek a private letter ruling
from the IRS regarding certain specific U.S. federal income tax matters relating to the proposed separation and certain
related transactions. The opinions of outside tax counsel and any IRS private letter ruling will be subject to the
continuing validity of various factual assumptions and representations reflected therein. If any of these assumptions or
representations are, or become, inaccurate or incomplete, we may not be able to rely on the opinions and/or IRS
private letter ruling. In addition, an opinion of outside counsel is not binding on the IRS or any court. Accordingly,
even if we receive a private letter ruling and a tax opinion, the IRS could determine that the distribution of the
common stock of the new publicly traded company is a taxable transaction and a court could agree with the IRS. If the
distribution of such common stock is a taxable transaction, we and our stockholders could have significant tax
liabilities. In addition, we may incur certain tax costs in connection with the separation, including non-U.S. tax
expense resulting from separations in multiple non-U.S. jurisdictions that do not legally provide for tax-free
separations, which may be material.
If the proposed spin-off is completed, there may be substantial changes in our stockholder base, which may cause the
price of our common stock to fluctuate following the spin-off.*
Our current stockholders may hold Neustar common stock because of a decision to invest in a diversified company
with both information services and numbering and order management markets exposure. If the proposed spin-off is
completed, our business profile and market capitalization may not match some of our stockholders’ investment
strategies, which could cause these investors to sell their shares of Neustar common stock. Excessive selling pressure
could cause the market price of Neustar common stock to decrease following the completion of the proposed spin-off.
Risks Related to Our Common Stock
Our common stock price may be volatile.*
The market price of our Class A common stock has fluctuated, and may continue to fluctuate, widely. Fluctuations in
the market price of our Class A common stock could be caused by many things, including:
•our perceived prospects and the prospects of the Telecom, Internet and data analytics industries in general;
•differences between our actual financial and operating results and those expected by investors and analysts;
•changes in analysts’ recommendations or projections;
•uncertainty about the length of the remaining term under our contracts with NAPM;

•an unfavorable outcome, or uncertainty about the outcome, of our legal challenge to the FCC Order approving a newLNPA;

•uncertainty regarding the timing or terms of our separation, or the prospects of the two companies into which we planto separate;
•changes in general valuations for communications and data analytics companies;
•adoption or modification of regulations, policies, procedures or programs applicable to our business;
•sales of our Class A common stock by our officers, directors or principal stockholders;

•sales of significant amounts of our Class A common stock in the public market, or the perception that such sales mayoccur;
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•sales of our Class A common stock due to a required divestiture under the terms of our certificate of incorporation;and
•changes in general economic or market conditions and broad market fluctuations.
Each of these factors, among others, could have a material adverse effect on the market price of our Class A common
stock. Recently, the stock market in general has experienced extreme price fluctuations. This volatility has had a
substantial effect on the market prices of securities issued by many companies for reasons unrelated to the operating
performance of the specific companies. Some companies that have had volatile market prices for their securities have
had securities class action suits filed against them. Such a lawsuit was filed against us in July 2014. While this lawsuit
was dismissed, if another class action lawsuit were to be filed against us, regardless of the outcome, it could result in
substantial costs and a diversion of our management’s attention and resources. This could have a material adverse
effect on our business, prospects, financial condition and results of operations.
Delaware law and provisions in our certificate of incorporation and bylaws could make a merger, tender offer or proxy
contest difficult, and the market price of our Class A common stock may be lower as a result.
We are a Delaware corporation, and the anti-takeover provisions of the Delaware General Corporation Law may
discourage, delay or prevent a change in control by prohibiting us from engaging in a business combination with an
interested stockholder for a period of three years after the person becomes an interested stockholder, even if a change
of control would be beneficial to our existing stockholders. In addition, our certificate of incorporation and bylaws
may discourage, delay or prevent a change in our management or control over us that stockholders may consider
favorable. Our certificate of incorporation and bylaws:

•authorize the issuance of “blank check” preferred stock that could be issued by our Board of Directors to thwart atakeover attempt;

•prohibit cumulative voting in the election of directors, which would otherwise enable holders of less than a majorityof our voting securities to elect some of our directors;
•require that directors only be removed from office for cause;

•provide that vacancies on the Board of Directors, including newly-created directorships, may be filled only by amajority vote of directors then in office;

•disqualify any individual from serving on our board if such individual’s service as a director would cause us to violateour neutrality requirements;
•limit who may call special meetings of stockholders;
•prohibit stockholder action by written consent, requiring all actions to be taken at a meeting of the stockholders; and

• establish advance notice requirements for nominating candidates for election to the Board of Directors or for
proposing matters that can be acted upon by stockholders at stockholder meetings.

In addition, our certificate of incorporation and bylaws used to provide for a classified Board of Directors, which will
be phased out beginning with the annual meeting of stockholders in 2017 and will no longer be in effect at the time of
our annual meeting of stockholders in 2019.
In order to comply with our neutrality requirements, our certificate of incorporation contains ownership and transfer
restrictions relating to telecommunications service providers, VoIP providers and their respective affiliates, which
may inhibit potential acquisition bids that our stockholders may consider favorable, and the market price of our Class
A common stock may be lower as a result.
In order to comply with neutrality requirements imposed by the FCC in its orders and rules, no entity that qualifies as
a “telecommunications service provider,” “VoIP provider” or an affiliate of a telecommunications service provider or
VoIP provider, as defined under the Communications Act of 1934 and FCC rules and orders, may beneficially own
5% or more of our capital stock. In general, a telecommunications service provider is an entity that offers
telecommunications services to the public at large, and is, therefore, providing telecommunications services on a
common carrier basis. In general, a VoIP provider is an entity that provides two-way voice communications over a
broadband connection and interconnects with the public switched telephone network.
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Moreover, a party will be deemed to be an affiliate of a telecommunications service provider or a VoIP provider if that
party controls, is controlled by, or is under common control with, a telecommunications service provider or a VoIP
provider, respectively. A party is deemed to control another if that party, directly or indirectly:
•owns 10% or more of the total outstanding equity of the other party;

•has the power to vote 10% or more of the securities having ordinary voting power for the election of the directors ormanagement of the other party; or
•has the power to direct or cause the direction of the management and policies of the other party.
As a result of this regulation, subject to limited exceptions, our certificate of incorporation (a) prohibits any
telecommunications service provider, VoIP provider or affiliate of a telecommunications service provider or VoIP
provider from beneficially owning, directly or indirectly, 5% or more of our outstanding capital stock and (b)
empowers our Board of Directors to determine whether any particular holder of our capital stock is a
telecommunications service provider, VoIP provider or an affiliate of a telecommunications service provider or VoIP
provider. Among other things, our certificate of incorporation provides that:

•

if one of our stockholders experiences a change in status or other event that results in the stockholder violating this
restriction, or if any transfer of our stock occurs that, if effective, would violate the 5% restriction, we may elect to
purchase the excess shares (i.e., the shares that cause the violation of the restriction) or require that the excess shares
be sold to a third-party whose ownership will not violate the restriction;

•pending a required divestiture of these excess shares, the holder whose beneficial ownership violates the 5%restriction may not vote the shares in excess of the 5% threshold; and

•

if our Board of Directors, or its permitted designee, determines that a transfer, attempted transfer or other event
violating this restriction has taken place, we must take whatever action we deem advisable to prevent or refuse to give
effect to the transfer, including refusal to register the transfer, disregard of any vote of the shares by the prohibited
owner, or the institution of proceedings to enjoin the transfer.
Any person who acquires, or attempts or intends to acquire, beneficial ownership of our stock that will or may violate
this restriction must notify us as provided in our certificate of incorporation. In addition, any person who becomes the
beneficial owner of 5% or more of our stock must notify us and certify that such person is not a telecommunications
service provider, VoIP provider or an affiliate of a telecommunications service provider or VoIP provider. If a 5%
stockholder fails to supply the required certification, we are authorized to treat that stockholder as a prohibited owner -
meaning, among other things, that we may elect to require that the excess shares be sold. We may request additional
information from our stockholders to ensure compliance with this restriction. Our board will treat any “group,” as that
term is defined in Section 13(d)(3) of the Securities Exchange Act of 1934, as a single person for purposes of applying
the ownership and transfer restrictions in our certificate of incorporation.
Nothing in our certificate of incorporation restricts our ability to purchase shares of our capital stock. If a purchase by
us of shares of our capital stock results in a stockholder’s percentage interest in our outstanding capital stock increasing
to over the 5% threshold, such stockholder must deliver the required certification regarding such stockholder’s status as
a telecommunications service provider, VoIP provider or affiliate of a telecommunications service provider or VoIP
provider. In addition, to the extent that a repurchase by us of shares of our capital stock causes any stockholder to
violate the restrictions on ownership and transfer contained in our certificate of incorporation, that stockholder will be
subject to all of the provisions applicable to prohibited owners, including required divestiture and loss of voting rights.
These restrictions and requirements may:

•
discourage industry participants that might have otherwise been interested in acquiring us from making a tender offer
or proposing some other form of transaction that could involve a premium price for our shares or otherwise be in the
best interests of our stockholders; and

•
discourage investment in us by other investors who are telecommunications service providers or VoIP providers or
who may be deemed to be affiliates of a telecommunications service provider or VoIP provider, which may decrease
the demand for our Class A common stock and cause the market price of our Class A common stock to be lower.
Item 2.Unregistered Sales of Equity Securities and Use of Proceeds
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The following table is a summary of our repurchases of common stock during each of the three months in the quarter
ended June 30, 2016:

Month

Total
Number of
Shares
Purchased
(1)

Average
Price Paid
per Share

April 1 through April 30, 2016 3,036 $ 24.38
May 1 through May 31, 2016 5,306 23.15
June 1 through June 30, 2016 8,015 24.55
Total 16,357 $ 24.06

(1)
The number of shares purchased includes shares of common stock tendered by employees to us to satisfy the
employees’ minimum tax withholding obligations arising as a result of the vesting of restricted stock grants under
our stock incentive plan. We purchased these shares for their fair market value on the vesting date.
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Item 3.Defaults Upon Senior Securities
None.
Item 4.Mine Safety Disclosures
Not applicable.
Item 5.Other Information
None.
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Item 6.Exhibits
See exhibits listed under the Exhibit Index below.
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SIGNATURES
Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be
signed on its behalf by the undersigned thereunto duly authorized.

NeuStar, Inc.

Date:July 28, 2016 By: /s/ Paul S. Lalljie
Paul S. Lalljie
Chief Financial
Officer
(Principal Financial
and Accounting
Officer and Duly
Authorized Officer)
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EXHIBIT INDEX
Exhibits identified in parentheses below are on file with the SEC and are incorporated herein by reference. All other
exhibits are provided as part of this electronic submission. 
Exhibit
No. Description

(3.1) Third Restated Certificate of Incorporation, incorporated herein by reference to Exhibit 3.1.2 to our
Quarterly Report on Form 10-Q, filed October 29, 2015.

(3.2) Amended and Restated Bylaws, incorporated herein by reference to Exhibit 3.2 to our Quarterly Report on
Form 10-Q, filed October 29, 2015.

(10.36) Amended and Restated NeuStar. Inc. 2009 Stock Incentive Plan, incorporated herein by reference to
Annex B to our Definitive Proxy Statement on Schedule 14A, filed on April 29, 2016.†

10.48 Form of Performance-Vested Restricted Stock Unit Award Agreement. †

10.49 Form of Restricted Stock Unit Award Agreement. †

31.1 Certification of Chief Executive Officer Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.

31.2 Certification of Chief Financial Officer Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.

32.1 Certification of Chief Executive Officer and Chief Financial Officer Pursuant to Section 906 of the
Sarbanes-Oxley Act of 2002.

101.INS XBRL Instance Document

101.SCH XBRL Taxonomy Extension Schema

101.CAL XBRL Taxonomy Extension Calculation

101.DEF XBRL Taxonomy Extension Definition

101.LAB XBRL Taxonomy Extension Label

101.PRE XBRL Taxonomy Extension Presentation

†Compensationarrangement.
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