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1. Name and Address of Reporting Person *

MOLINO JOSEPH A JR
2. Issuer Name and Ticker or Trading

Symbol
P&F INDUSTRIES INC [PFIN]

5. Relationship of Reporting Person(s) to
Issuer

(Check all applicable)

_____ Director _____ 10% Owner
__X__ Officer (give title
below)

_____ Other (specify
below)

Vice President, COO & CFO

(Last) (First) (Middle)

445 BROADHOLLOW
ROAD,, SUITE 100

3. Date of Earliest Transaction
(Month/Day/Year)
04/11/2013

(Street)

MELVILLE, NY 11746

4. If Amendment, Date Original
Filed(Month/Day/Year)

6. Individual or Joint/Group Filing(Check
Applicable Line)
_X_ Form filed by One Reporting Person
___ Form filed by More than One Reporting
Person

(City) (State) (Zip) Table I - Non-Derivative Securities Acquired, Disposed of, or Beneficially Owned

1.Title of
Security
(Instr. 3)

2. Transaction Date
(Month/Day/Year)

2A. Deemed
Execution Date, if
any
(Month/Day/Year)

3.
Transaction
Code
(Instr. 8)

4. Securities
Acquired (A) or
Disposed of (D)
(Instr. 3, 4 and 5)

5. Amount of
Securities
Beneficially
Owned
Following
Reported
Transaction(s)
(Instr. 3 and 4)

6. Ownership
Form: Direct
(D) or Indirect
(I)
(Instr. 4)

7. Nature of
Indirect
Beneficial
Ownership
(Instr. 4)

Code V Amount

(A)
or
(D) Price

Reminder: Report on a separate line for each class of securities beneficially owned directly or indirectly.

Persons who respond to the collection of
information contained in this form are not
required to respond unless the form
displays a currently valid OMB control
number.

SEC 1474
(9-02)

Table II - Derivative Securities Acquired, Disposed of, or Beneficially Owned
(e.g., puts, calls, warrants, options, convertible securities)

1. Title of
Derivative
Security

2.
Conversion
or Exercise

3. Transaction Date
(Month/Day/Year)

3A. Deemed
Execution Date, if
any

4.
Transaction
Code

5. Number of
Derivative
Securities

6. Date Exercisable and
Expiration Date
(Month/Day/Year)

7. Title and Amount of
Underlying Securities
(Instr. 3 and 4)

8. Price of
Derivative
Security

9. Number of
Derivative
Securities

10.
Ownership
Form of

11. Nature
of Indirect
Beneficial
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(Instr. 3) Price of
Derivative
Security

(Month/Day/Year) (Instr. 8) Acquired (A)
or Disposed of
(D)
(Instr. 3, 4,
and 5)

(Instr. 5) Beneficially
Owned
Following
Reported
Transaction(s)
(Instr. 4)

Derivative
Security:
Direct (D)
or Indirect
(I)
(Instr. 4)

Ownership
(Instr. 4)

Code V (A) (D) Date
Exercisable

Expiration
Date

Title Amount
or
Number
of Shares

Stock
Option
(right to
buy)

$ 8.21 04/11/2013 A 15,000 (1) 04/10/2023
Class A
Common
Stock

15,000 $ 0 15,000 D

Reporting Owners

Reporting Owner Name / Address
Relationships

Director 10% Owner Officer Other

MOLINO JOSEPH A JR
445 BROADHOLLOW ROAD,
SUITE 100
MELVILLE, NY 11746

  Vice President, COO & CFO

Signatures
 /s/ Joseph A.
Molino, Jr.   04/12/2013

**Signature of Reporting
Person

Date

Explanation of Responses:
* If the form is filed by more than one reporting person, see Instruction 4(b)(v).

** Intentional misstatements or omissions of facts constitute Federal Criminal Violations. See 18 U.S.C. 1001 and 15 U.S.C. 78ff(a).

(1)

The option shall vest and become exercisable as to 5,000 shares on April 11, 2014, 5,000 shares on April 11, 2015, and 5,000 shares on
April 11, 2016; provided, however, that 100% of the then unvested portion of the option shall vest and become exercisable in the event of
an involuntary termination of the Reporting Person without Cause or voluntary termination by the Reporting Person for Good Reason (as
defined in the Severance Agreement between the Issuer and the Reporting Person, dated as of June 22, 2012 (the "Severance
Agreement")) upon or following a Change in Control (as defined in the Severance Agreement).

Note: File three copies of this Form, one of which must be manually signed. If space is insufficient, see Instruction 6 for procedure.
Potential persons who are to respond to the collection of information contained in this form are not required to respond unless the form displays
a currently valid OMB number. ACE="Times New Roman" SIZE="2"> $1,341,000 $1,174,000 $1,052,000 

Net Profit Margin

 22%  25%  24%  23%

Earnings Per Diluted Share

$.53 $.43 $.37 $.33 

Capital Expenditures(Net)
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$1,615,000 $62,000 $5,000 $16,000 

Head Count

 95  51.5  47.5  47.5 

Sales Per Employee (Annualized)

$165,000 $210,000 $205,000 $191,000 

(1) Average return on stockholder investment is calculated by dividing total net income by the average of end of period and beginning of year
total stockholder�s equity.

(2) Average return on invested capital (invested capital = total assets � current liabilities � cash and short-term investments) is calculated by
dividing total net income by the average of end of period and beginning of year invested capital.
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While we continually try to optimize the overall performance and trends, the table above does highlight various exceptions. These exceptions are
usually influenced by a more important need. Most of the indicators above for the period ended September 30, 2006 are showing variation from
the trends of the past years. These variances are attributable to the acquisition of Raven Biological Laboratories, Inc., which was completed on
May 4, 2006.

Results of Operations

Net Sales

Net sales for the second quarter of fiscal 2007 increased 41 percent from fiscal 2006. In real dollars, net sales of $4,186,000 in fiscal 2007
increased $1,225,000 from $2,961,000 in 2006.

Net sales for the first six months of fiscal 2007 increased 46 percent from fiscal 2006. In real dollars, net sales of $7,860,000 in fiscal 2007
increased $2,459,000 from $5,401,000 in 2006.

Our revenues come from two main sources, which include product revenues and parts and service revenues. Parts and service revenues are
derived from on-going repair and recalibration or certification of our products. The certification or recalibration of product is usually a key
component of the customer�s own quality system and many of our customers operate in regulated industries, such as food processing or medical
and pharmaceutical processing. For this reason, these revenues tend to be fairly stable and grow slowly over time. Also, it is important to note
that the new Raven products are disposables and thus do not contribute to the Company�s parts and service revenues. During the six months of
fiscal years 2007 and 2006 our Company had parts and service revenue of $1,614,000 and $1,496,000. As a percentage of total revenue, parts
and service revenues were 21% in 2007 and 28% in 2006.

The performance of new product sales is dependent on several factors, including general economic conditions in the United States and abroad,
capital spending trends and the introduction of new products. Over the past three fiscal years, general economic conditions have been improving,
and capital spending has also been increasing. In the past year we have added the new 90XL Dialysate Meter to our medical line of products. In
addition, we have added the Raven line of biological indicators as of early May, 2006. For the first six months of fiscal 2007 and 2006, product
sales for our company were $6,246,000 and $3,905,000.
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Over the fiscal second quarter and six month periods, our medical revenues increased less than one percent and 10 percent compared to the prior
periods. This increase was due to higher sales of meters and service. As indicated, the company has begun marketing its new 90XL meter. Sales
of our other dialysis products continue to enjoy wide spread acceptance with the major dialysis providers in the U.S., and have continued to
grow in sales despite the merger activity that has consolidated the number of providers in the domestic market over the last twelve months.

During the fiscal second quarter and six month periods, sales of the Datatrace brand of products decreased eight percent for the quarter and
increased seven percent during the first six months compared to the prior year. During the previous fiscal year, the Company began to transition
to a direct sales force for these products beginning with the eastern half of the country. This increase in sales effort has led to increasing sales of
Datatrace products over the past year. Late in the second quarter of this new fiscal year we added two new direct sales people in the western U.S.
These additional people will add to our sales costs during the last half of the fiscal year, but as we experienced in the past we expect increases in
revenues to off-set these costs as the year progresses.

During the fiscal second quarter and six month periods, sales of the Nusonics line of ultrasonic fluid measurement systems increased by 120
percent and by 22 percent compared to the prior year periods. At this time, Nusonics products still contribute just over five percent of our total
sales.

The remainder of the sales increase for the current quarter and six month period was contributed by the new Raven biological indicator products,
which accounted for approximately one quarter of total revenues for the quarter and six month periods in fiscal 2007.

Cost of Sales

Cost of sales as a percent of net sales during the second fiscal quarter increased 2.3 percent from fiscal 2006 to 36.0 percent. For the first six
months of the fiscal year, cost of sales as a percent of net sales increased 0.3 percent to 35.5 percent of sales. Most of our products enjoy gross
margins in excess of 55%. Due to the fact that the dialysis products have sales concentrations to several companies that maintain large chains of
treatment centers, the products that are sold to the renal market tend to be slightly more price sensitive than the data logging products. Therefore,
shifts in product mix toward higher sales of Datatrace logging products will tend to produce lower cost of good sold expense and higher gross
margins while shifts toward higher sales of medical products will normally produce the opposite effect on cost of goods sold expense and gross
margins.

During the second quarter, sales of the Nusonics line of ultrasonic fluid measurement systems increased by 120 percent, while Datatrace sales
were weaker. Margins for the Raven products are similar to our medical product margins. These trend have combined to increase our costs
slightly for the current quarter and six month periods.
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Selling, General and Administrative

General and administrative expenses tend to be fairly fixed and stable from year-to-year. To the greatest extent possible, we work at containing
and minimizing these costs. Total administrative costs were $537,000 for the fiscal second quarter and $231,000 in the prior year quarter, which
represents a $306,000 or 132 percent increase from fiscal 2006 to fiscal 2007. For the first six months of the fiscal year, administrative costs
were $1,004,000 and $475,000 in the prior year period, which represents an $529,000 or 111 percent increase from fiscal 2006 to fiscal 2007.
These increases in administrative costs in the new fiscal year are high. In addition to the added costs due to the new Raven operation, the
company incurred approximately $200,000 of new amortization costs due to the acquisition of Raven and $121,000 of option compensation due
to implementation of a new accounting standard over the first six months of the new fiscal year.

Our selling and marketing costs tend to be far more variable in relation to sales, although there are various exceptions. Some of these exceptions
include the introduction of new products and the mix of international sales to domestic sales. For a product line experiencing introduction of a
new product, costs will tend to be higher as a percent of sales due to higher advertising costs and sales training programs. Our Company�s
international sales are usually discounted and recorded at the net discounted price, so that a change in mix between international and domestic
sales may influence sales and marketing costs. One other major influence on sales and marketing costs is the mix of domestic medical sales to all
other domestic sales. Domestic medical sales are made by direct telemarketing representatives, which gives us a lower cost structure, when
compared to the sales channels utilized by our other products.

During the first quarter of fiscal 2006 the company began the process of converting the domestic distribution of its Datatrace products from
independent manufacturer representatives to our own direct sales force. This change gave us increased sales effort and better control of the
selling effort. To execute this strategy, we added two new direct sales representatives to our staff and converted a sales management position to a
field sales representative position. During the second quarter of fiscal 2007, we continued this transition by creating and hiring two new direct
sales positions in the western half of the U.S. We expect these two new positions to increase our selling costs over the remainder of the fiscal
year, but expect increased sales to off-set these increases as the year progresses.

In dollars, selling costs were $665,000 in the second fiscal quarter and $485,000 in the same prior year quarter. As a percent of sales, selling cost
were 15.9% in the current quarter and 16.4% in the prior year quarter. In dollars, selling costs were $1,267,000 in the first six months of the
current fiscal year and $901,000 in the same prior year period. As a percent of sales, selling cost were 16.1% in the current period and 16.7% in
the prior year period. During the current fiscal quarter and six month period, most of the dollar increase in selling expense was due to the
addition of Raven selling expenses.

Page 14 of 20

Edgar Filing: MOLINO JOSEPH A JR - Form 4

Explanation of Responses: 6



Research and Development

Company sponsored research and development cost was $79,000 during the second fiscal quarter and $75,000 during the previous year period.
For the first six months of the current fiscal year costs were $202,000 during the current period and compared to $164,000 during the prior year
period. We are currently trying to execute a strategy of increasing the flow of internally developed products. Currently, we have begun a project
to develop a new line of products within our Datatrace family of products. If successfully developed these products would be expected to
complement our existing products. Due to this project some minor reorganization of staffing took place, which created a one time increase in
expense during the first quarter.

Net Income

Net income increased 14 percent to $912,000 or $.28 per share on a diluted basis during the second quarter from $801,000 or $.26 per share on a
diluted basis in the previous year period. Net income increased 27 percent to $1,702,000 or $.53 per share on a diluted basis for the current six
month period from $1,341,000 or $.43 per share on a diluted basis in the previous year period. The net income increase was due primarily to the
increased revenues of existing products, as well as the contribution to sales of the new products acquire from Raven. These increases were
partially off-set by new costs for amortization of intangible assets associated with the Raven acquisitionm, and expenses incurred for the newly
adopted option expensing accounting rule.

Liquidity and Capital Resources

On September 30, 2006, we had cash and short term investments of $2,888,000. In addition, we had other current assets totaling $6,364,000 and
total current assets of $9,252,000. Current liabilities of our Company were $936,000 which resulted in a current ratio of 10:1.

Our Company has made capital acquisitions of $1,615,000 during the first six months of the current fiscal year. On July 31, 2006 the Company
purchased the facility that houses its new Raven operation in Omaha in a related party transaction with the family of its new Board of Directors
member, Mr. Robert V. Dwyer, for $1,404,000. This transaction was paid from the Company�s existing cash balance, and we estimate that this
transaction should serve to reduce Raven�s operating expenses by approximately $60,000 per year.

We have instituted a program to repurchase up to 300,000 shares of our outstanding common stock. Under the plan, the shares may be purchased
from time to time in the open market at prevailing prices or in negotiated transactions off the market. Shares purchased will be canceled and
repurchases will be made with existing cash reserves. We do not maintain a set policy or schedule for our buyback program. Most of our stock
buybacks have occurred during periods when the price to earnings multiple has been near historically low points, or during times when selling
activity in the stock is out of balance with buying demand. During the first six months of the current fiscal year we have repurchased 9,079
common shares at an approximate cost of $138,000.
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On November 12, 2003 our Board of Directors instituted a policy of paying regular quarterly dividends. On June 15, 2006 and September 15,
2006, quarterly dividends of $.07 per common share were paid to shareholders of record on June 1, 2006 and September 1, 2006.

Our Company invests its surplus capital in various interest bearing instruments, including money market funds, short-term treasuries and
municipal bonds. All investments are fixed dollar investments with variable rates in order to minimize the risk of principal loss. In some cases,
additional guarantees of the investment principal are provided in the form of bank letters of credit.

The Company does not currently maintain a line of credit or any other form of debt. Nor does the Company guarantee the debt of any other
entity. The Company has maintained a long history of surplus cash flow from operations. This surplus cash flow has been used in the past to
fund acquisitions and stock buybacks and is currently being partially utilized to fund our on-going dividend. If interesting candidates come to
our attention, we may choose to pursue new acquisitions.

Contractual Obligations

At September 30, 2006 our only contractual obligations were open purchase orders for routine purchases of supplies and inventory, which would
be payable in less than one year.

Forward Looking Statements

All statements other than statements of historical fact included in this annual report regarding our Company�s financial position and operating and
strategic initiatives and addressing industry developments are forward-looking statements. Where, in any forward-looking statement, the
Company, or its management, expresses an expectation or belief as to future results, such expectation or belief is expressed in good faith and
believed to have a reasonable basis, but there can be no assurance that the statement of expectation or belief will result or be achieved or
accomplished. Factors which could cause actual results to differ materially from those anticipated, include but are not limited to general
economic, financial and business conditions; competition in the data logging market; competition in the kidney dialysis market; competition in
the fluid measurement market; competition in the biological indicator market; the business abilities and judgment of personnel; the impacts of
unusual items resulting from ongoing evaluations of business strategies; and changes in business strategy. We do not intend to update these
forward looking statements. You are advised to review the �Additional Cautionary Statements� provided in our Company�s most recent Form
10-KSB filing with the SEC for more information about risks that could affect the financial results of Mesa Laboratories, Inc.
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Critical Accounting Policies and Estimates

The preparation of our financial statements in conformity with accounting principles generally accepted in the United States of America requires
management to make estimates and assumptions that affect the amounts reported in our financial statements and accompanying notes. Actual
results could differ materially from those estimates.

We believe that there are several accounting policies that are critical to understanding the Company�s historical and future performance, as these
policies affect the reported amounts of revenue and the more significant areas involving management�s judgments and estimates. These
significant accounting policies relate to revenue recognition, research and development costs, valuation of inventory, and valuation of long-lived
assets. These policies, and the Company�s procedures related to these policies, are described in detail below.

Revenue Recognition

We sell our products directly through our sales force and through distributors. Revenue from direct sales of our product is recognized upon
shipment to the customer. Revenue from ongoing product service and repair is fully recognized upon completion and shipment of serviced
product.

Research & Development Costs

Research and development activities consist primarily of new product development and continuing engineering on existing products. Costs
related to research and development efforts on existing or potential products are expensed as incurred.

Valuation of Inventories

Inventories are stated at the lower of cost or market, using the first-in, first-out method (FIFO) to determine cost. The Company�s policy is to
periodically evaluate the market value of the inventory and the stage of product life cycle, and record a reserve for any inventory considered
slow moving or obsolete.

Valuation of Long-Lived Assets, Goodwill and Intangibles

The Company assesses the realizable value of long-lived assets, goodwill and intangibles for potential impairment at least annually or when
events and circumstances warrant such a review. The carrying value of a long-lived asset is considered impaired when the anticipated fair value
is less than its carrying value. In assessing the recoverability of our long-lived assets, goodwill and intangibles, we must make assumptions
regarding estimated future cash flows and other factors to determine the fair value of the respective assets. In addition, we must make
assumptions regarding the useful lives of these assets.
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The above listing is not intended to be a comprehensive list of all of our accounting policies. In many cases, the accounting treatment of a
particular transaction is specifically dictated by accounting principles, generally accepted in the United States of America, with no need for
management�s judgment in their application. There are also areas in which management�s judgment in selecting any viable alternative would not
produce a materially different result. See our audited financial statements and notes thereto which begin at �Item 7. Financial Statements� of the
Annual Report on Form 10-KSB which contain accounting policies and other disclosures required by accounting principles, generally accepted
in the United States of America.

ITEM 4. Controls and Procedures
We maintain disclosure controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) that are designed to ensure that
information required to be disclosed by us in the reports we file or submit under the Securities Exchange Act of 1934, as amended, is recorded,
processed, summarized, and reported, within the time periods specified in the Securities and Exchange Commission�s rules and forms and that
such information is accumulated and communicated to our management, including our principal executive and principal financial officers, or
persons performing similar functions, as appropriate to allow timely decisions regarding required disclosure. Our Chief Executive Officer and
Chief Financial Officer evaluated the effectiveness of the design and operation of our disclosure controls and procedures as of the end of the
period covered in this Quarterly Report on Form 10-QSB. Based on that evaluation, our Chief Executive Officer and Chief Financial Officer
concluded that our disclosure controls and procedures were effective as of the end of such period.

There have been no changes in the Company�s internal controls over financial reporting during the quarter ended September 30, 2006 identified
in connection with the Company�s evaluation that has materially affected, or is reasonably likely to materially affect, the Company�s internal
controls over financial reporting.

Management currently believes that once it has completed its review of internal controls, as mandated by Section 404 of the Sarbanes-Oxley Act
of 2002, that certain control weaknesses will be identified, including the inability of management to properly segment accounting duties due to
the limited size of its accounting staff. Due to the constraints of the Company�s size, management may discover other similar areas of potential
control weaknesses as its review and documentation of internal controls proceeds.
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PART II-OTHER INFORMATION

ITEM 2. Changes in securities, use of proceeds and issuer purchases of equity Securities
We made the following repurchases of our common stock, by month, within the second quarter of the fiscal year covered by this report:

Shares
Purchased

Avg.
Price
Paid

Total
Share

Purchased
as Part of
Publicly

Announced
Plan

Remaining
Shares to
Purchase
Under
Plan

July 1-31, 2006 2,173 $ 14.78 51,222 248,778
Aug. 1�31, 2006 510 $ 15.41 51,732 248,268
Sept. 1�30, 2006 1,200 $ 17.08 52,932 247,068

Total Second Qtr. 3,883 $ 15.71
On November 7, 2005, the Board of Directors of Mesa Laboratories, Inc. adopted a share repurchase plan which allows for the repurchase of up
300,000 of the company�s common shares. This plan will continue until the maximum is reached or the plan is terminated by further action of the
Board.

ITEM 6. Exhibits and reports on Form 8-K

a) Exhibits:

31.1 Certification of Chief Executive Officer Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002

31.2 Certification of Chief Financial Officer Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002

32.1 Certification of Chief Executive Officer Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002

32.2 Certification of Chief Financial Officer Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002

b) Reports on Form 8-K:
On July 20, 2006, the Registrant filed a Report on Form 8-K/A, under Item 9.01, issuing audited financial statements and proforma financial
statements for its newly acquired Raven Biological Laboratories, Inc. operation.

On August 15, 2006, the Registrant filed a Report on Form 8-K, under Item 2.02, reporting the issuance of a press release reporting revenues and
earnings for the quarter ended June 30, 2006.
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MESA LABORATORIES, INC.

SEPTEMBER 30, 2006

SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Issuer has duly caused this report to be signed on its behalf by the
undersigned thereunto duly authorized.

MESA LABORATORIES, INC.
                (Issuer)

DATED: November 14, 2006 BY: /s/ Luke R. Schmieder
Luke R. Schmieder
Chief Executive Officer, Treasurer

and Chairman of the Board of Directors

DATED: November 14, 2006 BY: /s/ Steven W. Peterson
Steven W. Peterson
Vice President-Finance, Chief

Financial and Accounting Officer and Secretary
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